









































THE - WESTERN 
\UNDERWRITER | 


A Weekly Newspaper of Insurance 
. Published Thursdays * 








rare Vee. CHICAGO AND CINCINNATI, THURSDAY, SEPTEMBER 12, 1901. 10 Goa ate 
THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1839. CHARTER PERPETUAL. 
NORTHWESTERN BRANCH, OMAHA, NEB. 
WM. H. WYMAN, W. PB. HARFORD, 
i... General Ageat. __ Ant. General Agta 
Total Lisbilities......0+seccceees 4,047,342 69 CASING COAREN, $88 SRAREER, OM. 
Net Surplas......cccccccscccccce 5,309,953 03 BOARDMAN & SPENCER, General Agents. 
Surplus to Policyholders.... «+++ 9,309,951 03 INLAND MARINE DEPARTMENT. 
Losses Paid in 82 Years......... 88,243,532 93 CHICAGO, ILL. NEW YORK, 
345 La Salle Street. 52 William Street, 














WESTERN BRANCH: 


KEELER & GALLAGHER, General Agents. [= "Sabaise oui = 


WE OFFER TO MAIL, 
FOR THE POSTAGE, 
TO FIRE INSURANCE AGENTS GENERALLY 


ANY OF THE FOLLOWING: 














“HOW TO BUILD A HOTSIE.” + - . - - - - 156 Pages. Postage 4c. 
“HOW TO BUILD FIREPROOF AND SLOW-BURNING. 7 @ - ~ 132 Pages. “ 5c. 
«-PLANS AND SPECIFICATIONS FOR ECONOMICAL DWELLING HOUSES, BARNS, Etc.’”’ 75 Pages. “ 6c. 
“THE RELATION OF FIRE INSURANCE TO THE COPIMUNITY.” - . 32 Pages. “ 2c. 
“WHAT CONSTITUTES A SAFE ELECTRICAL EQUIPMENT.” - ~ - - Leaflet. “ Ic. 
ADDRESS: 
protects  LHE CONTINENTAL Fire INSURANCE COMPANY, si 
ITS LOYAL AGENTS CONTINENTAL BUILDING, 46 CEDAR STREET, OVER-HEAD WRITING 
NEW YORK. 
D, W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B,. KNOX, Assistant Secretary. 
Surplus to Policyholdess, $3,242,549.93. Total Losses Paid, Over Forty-Six Million Dollars. 





CASH CAPITAL, TWO MILLION DOLLARS. 





PHENIX Outstanding Loses, $283,062.55  Amets, $5,583,494.25 Reinsurance Reserve, $2/067,882.17 Net Surplus, $1,242,649.98 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 


LOVEJOY & SPEAR. Managers. AGENCIES IN ALL CITIES AND TOWNS. 

















THE WESTERN 


UNDERWRITER. 








Cooper 


Firelnsurance Company 


OF DAYTON, O. 


Cuas. D. Magan, 


President. 


H, E. Mean, 


Vice-President. 


Cuas. W. ScHENK, 


Secretary. 


The Obio General Agency 


COMPOSED OF 


UNITED STATES FIRE INSURANCE CO..........0f New York, Wi. ¥, 
ALLEMANNIA FIRE INSURANCE CO of Pittsburg, Pa. 
A. K. MURRAY, General Agent, 

Offices: 315 W. Fourth St., 


Agents wanted at desirable points. CINCINNATI, OHIO. 
Remember: The Ohio General Agency is a Home Institution. 





Successors to 


Centinental Assurance Co. of North America. 
Northwestern Benevolent Society. 

Metropolitan Accident Company. 

Railway Officialsand Empleyes Accident Associaties, 


ontinental 
asualty 
ompany. 


CASH CAPITAL, $300,000.00. 


General Offices: 


Writes 


134 Monroe Street, Chicago, Ill. 
ACCIDENT 


oe Insurance. 


GOOD LIVE AGENTS WANTED. 


Liberal Policies. 
Low rates and 

Prompt 
Adjustments. 


OHIO’S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


Capital 6250,600. Assets Je0R20R.s8. quayene $306,802.18. 


apa BENUS, Secretary. Cincinnati, Ohie. 





1826. 1901. 


Firemen’s Insurance Company 


OF BALTIMORE, MD. 


G. W. POHLMAN, 
General Agent for State of Ohio, 21 E. 3d St., Cincinnati, O, 
G. E, MEEKS, Special Agent, Columbus, O. 


1id9O1. 


INSURANCE 


NATIONAL company... 


OF CINCINNATI, OHIO. 





General Insurance—State of Ohio Only. 
G. W. POHLMAN, 


President. 


E. W. BURNET, 
Secretary. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





P. W. HUNTINGTON, Presideat. G. W. SINKS, Vice-President. H. O’KANE, Secretary. 


THE FRANKLIN INSURANCE COMPANY, 


COLUMBUS, OHIO. 





Organized 1864. Cash Capital, $100,000.00. 





Its Policies guaranteed by Cash Assets of $10,920,000. 
Less Liabilities of $7,370,000. Surplus of over $3,500,000. 
Confines its Business to Ohio. 
Insures against Fire, Lightning and Tornado. 





TEUTONIA 


FireInsuranceCompany, 


OF DAYTON, OHIO. 


INCORPORATED 1665. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


$565,947.07 
NET SURPLUS (over Capital and all Liabilities) 390,727.27 
T. A. LEGLER, Vice-Pres’t. 


EDWARD PAPE, President. J. LINXWEILER, Jr., Sec’y- 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January ‘st, 1901, of $1,318,486.00, reserved 


as follows for the protection of 
Reserve for re-insurance......csccccccccccccccccccceses 


policyholders: 


Reserve for Losses and all other Liabilities. .....+00 


* JAS. C. JOHNSON, Pacsiwent 


M.L. BENHAM, Secretary 


==" ORCANIZED IN 1848 
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OFPPICERS: 

F. H. Nicos, Asst. Secretary. 

ARTHUR REYNOLDs, Vice-President. W. L. Eaton, Gen’l Attorney. 

G. W. Marquargpt, Treasurer. W. H. Kennepy, a of Agents. 

C. ©. CROWELL, Secretary. J. F. Kennepy, M. D., Medical Director 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES, IOWA. 
ESTABLISHED 1896. 
CAPITAL STOCK, $100,000.00 
(rutty Paip.) 


The NORTHWESTERN LIFE and SAVINGS COMPANY sells the original plan 
of the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; 87.50 a quarter; $15.00 semi-annually; or $30.00 an- 
nually. Each share is ng to produce the sum of $300.00 in ten years, with 
the additional profit of interest, lapses, and all interest on such lapse fund, all fines 
and penalties for reinstatement of lapsed policies. No medical examinations required 
on these shares. Policies written from one share to one hundred. Premiums the 
same from five to sixty years, and both sexes are eligible. A plan that reaches far on 
the investment lines, also giving a reasonable amount of insurance in case of death. 
Loans 64 per cent of the premiums paid after the third year. Gives one year to re- 
instate in case of lapse, thus making & policy easy to maintain. No possible chance 
of loss, as every dollar is guaranteed to the policyholder whether he lives or dies and 
is secured with a deposit with the State of lowa. 


AGENTS WANTED. 
Experienced agents can treble their commission earnings by selling our ten- 
year endowment investment policies. Address or call upon 
L. E. SPENCER, 
Manager, 
Chicago General Agency, 904 Marquette Bldg., Chicago, 111. 


TRUSTEES: 

G. W. Marquardt, President magnons Savings Bank; Arthur Reynolds, Pres- 
ident Des Moines National Bank; John Herriott, Ex-Treasurer State of Iowa; G. D. 
Ellyson. Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & 
Trust Co.; J. H. Blair, Secretary lowa Loan & Trust Co.; C. L. Gilcrest, Wholesale 
Lumberman; F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, Presi- 
dent Guthrie Co. National Bank, Panora; W. L. Eaton, Representative Mitchell Co. 
Osage; H. H. Green, Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, Sup. 
Agents, Des Moines; J. B, Tinker, Mason City; F. H. Nichols, Des Moines; C. e: 
Urowell, Des Moines. 


D. ©. Wrrrsr, President. 


ASSETS, $741,000 








Instituted in Reign of Queen Anne, A. D., 1714. 


Union Assurance Society of London 





No Overhead ; 
Writing. Loyalty to 4 
Local Agents. . 

No Dual 5 , 
Agencies. x 














UNITED STATES OFFICES: 


Society’s Building, 


No. 35 Pine Street, New York, Hall & Henshaw, Managers. 
No. 171 La Salle Street, Chicago, Hall & Henshaw, Managers. 
No. 35 Kilby St., Boston, Hall, Henshaw & Gilmour, Managers. 
English-American Bidg., Atlanta, Ga.,George N. Hurt, Manager. 
Mining Exchange Bldg., Denver, Col., Gerald L. Schuyler, Mngr, 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 














Metropolitan Life Insurance Go. 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 








Is represented in all the Principal Cities of the-United States 
and in Conada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $900,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the eter = Fy by diligent study and 
ractical experience, can, tS ene capacity, establish his claim to the 
ighest position in the field. It is within hié certain reach. The opportunities for 
advancement are unlimited, All needed explanations will be furnished upon 
application to the Sameane's Superintendents in any of the princi; the 





Office, No. 1 Avenue, New York City, saat seni 
OFFICERS, 
R, HEGEMAN, President, 
EY FIsKE, Vice-President, AMES S. ROBERTS, Ass’t 


ane = Sacven, 2d Vice-Pres’t. AMES M. CRAIG, Actuary. 7 
. WOODWARD, Secretary. ON, STEWART L, WOODFORD, 
Tuomas H. WILLARD, Medical Director, saint) Cleese: 


A. S. Eniout, Ass’t M 


‘THOMPSON, Cas* le~ and Ass’t Sec’y. 











CUMMED POLICY LABELS. 


PRICE LIST 


COLORS. EMBOSSED. 
Red and White, Black 
Blue and White. and Green 
or Chromatic. Gold Bronze. 
Ser 3.00 $ 4.50 $ 5.50 4 eee $10.00 
Becisegas 02 3.75 5.50 6.50 S. Mi thssene 15.00 
re 4.50 6.50 7.50 SO TD sccvcce 25.00 
2a 6.00 8.00 40.00 
aan sn -9.tes 10.00 12.00 34.00 


WE GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, 413 Vine Street. 
CHICAGO. CINCINNATI, 


Tel. M. 2914. Tel. M. 2077. 
SEND FOR SAMPLES. 








UNDERWRITERS’ HAND-BOOKS, 


PUBLISHED BY 


The Western Underwriter Company, 
CINCINNATI AND CHICAGO. 
Underwriters’ Hand-Book of Michigan, Published Biennially. 


Underwriters’ Hand-Book of Ohio and West Virginia, 
Published Annually. 





The most complete publications of the kind issued. In use by 
General, Special and Local Agents. Agency Directory, Company 
Statistics, Town Information. 





ESTABLISHED 1853, 


coe KH Bicce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 


100 William Street, - - - NEW YORK. 


F.G. VOSS, Manager and Attorney. 








UNITED STATES BRANCH, 


HARTFORD, CONN. 
GEORGE E. KENDALL, Manacen. 


The Western and Southern 
Life Insurance Company’ 


OF CINCINNATI, 
PAID-UP CAPITAL, - 


PRANK CALDWELL, Prest. 





OHIO. 
- $100,000.00 


W. J. WILLIAMS, Secy. 


t2"GOOD LIVE AGENTS WANTED. 





4 THE WESTERN 


UNDERWRITER. 





Established 1865. 
THE 


Frankfort Marine, Accident and Plate Glass 


Insurance Co., 
OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass. 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds. 


UNITED STATES DEPARTMENT, 


100 WVilliam St., New Work, N. We 


F. G. VOSS, ManaGeR AND ATTORNEY, 


1s54 1900 


THE CERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-six Years. 
Capital, Net Surplus,........ $275,931.27 
An *“AGENTS’’’ Company. 


THEODORE STEIN, President. ' THEODORE REYER, Treasurer 
LORENZ SCHMIDT, Secretary. 


AUGUST B. DOEPPERS, General Agt., Indianapolis, Ind. 





Federal Life Insurance Company, 


CHICAGO, ILLINOIS. 
THE BEST IN THE WEST. 


The BEST COPIPANY, with BEST POLICIES, BEST 
CONTRACTS and BEST TERRITORY for BEST EN. 

District Managers wanted for Illinois, Ohio, [Michigan 
and Wisconsin. 





Clean producers only. 
No rebaters or office workers. 


—_ADDRESS — 


Superintendent of Agencies, Home Office. 


- Central Accident . 


....Insurance Company, 
Park Building, PITTSBURG, PENN. 





Capital and Surplus over - = $200,000. 





SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 
New Plate Glass Policy---More definite and liberal than 
other policies. 


The above contracts are che best to buy and the best to sell. 





AGENTS WANTED. 





The Potomac 


Life Insurance Company. 


HOME OFFICE, COLUMBIAN BUILDING, 
WASHINGTON, D. C. 





PAID-UP CAPITAL, $125,000. 





Reliable agents wanted in ail parts of the country. 


FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 





Western and Southern Department, 205 La Salle Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 





Insurance Company 
or North America 


AND 


Philadelphia Underwriters 





WESTERN DEPARTMENT, 
ERIE, PA.. , 
J. F. DOWNING, General Agent. 


The NORTHERN CENTRAL 
LIFE INSURANCE CO., 


535, 536, 537, 538 and 539 The Spitzer Bldg., 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100 00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 


| GRAND OPPORTUNITY TO AGENTS for Territory in 
| Pennsylvania, West Virginia and Michigan. 





W. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 
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pe Savings Life Passurance Society 


OF NEW YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





TO POLICYHOLDERS 


[0 BE FAITHFUL °° ino ‘ccewrs 


Is the motto of the management of the Union Mutual. 
all interests impartially. To treat all parties with consistent 
candor. To issue policies of pronounced liberality. To make 
all death payments with the utmost promptness. To be fair in 
all dealings. Honest, capable agents can always have employ- 
ment with us. 


UNION MUTUAL LIFE INSURANCE Co., 


(INCORPORATED 1848.) Portland Maine 
9 ° 
ARTHUR L. BATES, Vice President. 


To serve 


PRED E. RICHARDS, President. 
= 
— Address either 
THORNTON CHASE, Supt., 84 Adams Street, Chicago, I] 
EDSON D. SCOFIE LD, Supt, 1110 Am. Tract Soc. Bldg.. 150 Nassau St., New York City. 


1850. THE--— 1901. 


United States Life Insurance Co. 


IN THD City OF NEW YORK, 
GEORGE H. BURFORD, President. 














GEO. G. WILLIAMS, - President Chemical National Bank, 
FINANCE JOHN J]. TUCKER, Builder, 
COMMITTEE, ) £. H. PERKINS, /” President Importers? and Traders’ “Nat. Bank. 
JAMES R. PLUM, - «+ Leather, 


Active and successful Agents who desire to make DIRECT CONTRACTS With this 
well-established and eye ogee Company, thereby securing for themselves not only 
an immediate return for their work, but also an increasing annual income commen- 
surate with their success, are invited to communicate with RICHARD E. COCH- 
RAN, 3d Vice-President, at the Company’s Office, 277 Broadway, New York City. 


| 
Assets over $8,000,000. Insurance in Force, over $40,000,000. 





INCORPORATED 1851. 


THE BERKSHIRE LIFE INS. CO. 


PITTSFIELD, AASS. 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 
JAS. W. HULL, Secretary and Treasurer. 





All policies now issued by the BerKsuire give to the insured all the advantage 
of the perfected Non-forfeiture Law of Massachusetts. 


Before insuring your life or taking an agency, examine the new policy contract 
now being issued by the BERKSHIRE. 


JOHN THOMAS, Gen’l Agent Northern Ohio, JOHN A. RINGOLD, Gen’! Agent Southern Obio, 
315-316 Williamson Bidg., Cleveland. 14 Carew Bidg., Cincinnati. 
WILLIAM D. WYMAN, General Agent for Illinois, 
100 Washington St., Chicago. 








| Be ION ccucsdsreesesebedessenweaspege 


|" THOS. 


ORDINARY and 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 


SOTH SEXES, AGES { Te Te. 


== \\ Policies Easy to Self, 


STRENGTH OF [, * 


seal f Amounts $15 to $100,000. 
/ AS AGENTS WANTED 


The Prudential Insurance 
Company of America. 


40HN fF. ORYDEN, Pacorecer. 
Home Office, NEWARK, N. J. ( 


HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, @. 


THE AMERICAN FIRE INSURANCE 


OFFICE: 
Company’s Building, 
308 and 310 Walnut &t., 


PHILADELPHIA. 


CASH CAPITAL, by - ~ ~ 
Reserve for Reinsurance and all other < e claims, - 
Surplus over all Liabilities, - - 

TOTAL ASSETS, JAN. 1, 1901, - - - - 





500,000.00 
1,729,708.58 
247,362.42 

$2, 477,069.00 


THOS. H. MONTGOMERY, President. 
WM. F. WILLIAMS, Ass‘t Sec'y. 
NELSON B. JONES, 


Special Agt. for Michigan, Ann Arbor, Mich. 


P'CHARD MARIS, Sec'y and Treas. 
WM. B. KELLY, Gen’! Mgr. 


CHARLES L. HECOX, 


Special Agt. for Ohio, Columbus, Ohio 





INCORPORATED 1866. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West 





| Assets, January 1, TOO]... 0.6 ccccsccccscccceveveccoces $3,656,401.59 
| Cotta Calta, ..cccccccccccssdcccccncscccccccccscsesssoosesos 200,000.00 
| Liabilities, including reimsurance................0.+000 eeeee 2,181,179 89 

1,275, 221.70 


Cc. O. COLLMAN, Pres. 
HENRY BAIER, 


WM. TREMBOR, Sec. 

V.-Pres. F. M. GUND, Ass’t Sec, 
D. B. SCHULTE, Treas. 

H. SMITH, State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 





THE 


MUTUAL LIFE 


GEO. W. MORRIS, President. -W. W. HITE, Vice President. 
DAVID MERIWETHER, Secretary. JOS. PETTUS, Treas. 


Home Office, - Louisville, Ky. 


tna cass GceGsp en wadbawee eeeeo aah To aeee $3,018,714.23 
URSIN... ics candi ddaeedseinsssioescauecade 191,509.23 
Total Death Claims and Endowments Paid........... .... 3,700, 821.74 

$200,000 in Bonds comes with the State Treasurer for the Benefit 


ofall Policyholders. All claims paid promptly upon receipt and ap- 
proval of proof of death, 


ROBERT SIMPSQN, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building, - CINCINNATI, OHIO, 
C. F, WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland, 


INSURANCE Co. 
OF KENTUCKY 
Incorporated 1866. 


| Fr. Von BEENvUTH, 
| Gro. B. Epwarps, 


| 
| 
| oo MALLE, 


CERNAN lA FIRE INSURANC™ 


COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, inane 1, 1901. 


Cash Capital. . ..81,000,000.08 
Reserve for Unearned. Premiums. aio scuces seer aban be 1,563,778.08 
Reserve for Losses under Adjustment. whe seevee cesses cece teeees cove cvcens 81,571.60 
,; Reserve for all other claims.. 42,475.41 


Net Surplus stud Ted bbbe ou abe 
WE SI Rinhved anne onéh cits duntainiaans Cree enreeensueeuer’ 


+ 2,275,975.39 
..84.963,800.40 


HUGO SCHUMANN, 
} Vice-Presidents, 


President. 


CHARLES RUYEHAVER, Secretary. 
Gustav Kear, Ass’t Secretary. 


WESTERN DEPARTMENT, 


Manager, Royal Insurance Bidg., Chicago, IL. 
Mw. W. CLAYTON, State Agent, Troy, O. 
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National Lif Insurane: Company 


OF THE U.S. of A. 


Chartered by Special Act of Congress, 1868. 


CAPITAL, $1,000,000. 
WANTE Good men as District Agents and 
Managers in Wisconsin, Kansas, 


Oklahoma, Texas, Iowa and Nebraska. Contracts direct with 
the Company giving full commissions and renewal interest. 


R. E. SACKETT 
Sec’y and Gen’l Mgr 


Oo. D. WETHERELL, 
President. 


ADDRESS 


National Life Insurance Company 


OF THE U.S. OF A. 
119-121 La Salle Street, CHICAGO, ILL. 


OUR AGENTS MAKE MONEY. 


Don’t sign a contract until 
you investigate the plan of 


THE SECURITY LIFE and SAVINGS INSURANCE : 9, 


OF DES MOINES, IOWA. 
CAPITAL STOCK, - - - - $400,000 


The Security Life and Savings Insurance Company sells ten-year endow nt 
investment policies in shares in placeof thousands. One share costs $2.50 a m . 
$7.50 a quarter; $15.00 semi-annually; or $30.00 annually. Each share is guerin- 
teed to produce the sum of $300.00 in ten years with the additional profit of int st, 
lapses, all interest on such lapse fund, and all fines and pevalties for reinstate nt 
of lapsed policies. No medical examination required. Premiums the same fro! . 
to sixty years, and both sexes are eligible. A plan that reaches far on the in\«st- 
ment lines, also giving a reasonable insurance in case of death. Loans 90¢ ie 
reserve after third year. Gives one year to reinstate in case of lapse, thus mak a 
policy easy to maintain. No possible chance of loss, as every dollar is guarante::! to 
the policyholder whether he lives or dies and is secured with a deposit with the 
State of lowa. 

Experienced agents should investigate this pian as it is the easiest seller eve it 
on the market. Good general agency contracts will be given to responsible mer 

Address F. G. HOAGLAND, Supt. of Agents, DES MOINES, IOWA. 
CHICAGO OFFICE : 616 ROANOKE BLDG. SPRINGFIELD OFFICE: 308 MYERS BLDG, 
meee ss OFFICERS: 
FRANK F. MERRIAM, President. C. H. MARTIN, Treasurer. 
N. HODGSON, First Vice-President. M. H. BARLY, Counsel, 
ELMER E. ROLAND, Secretary R. A. PATC HIM, Medical Director 
F. G. HOAG LAND, Supt. of Agents. 





ORGANIZED 1851. 


“"* PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ill. 
ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland. 





GENERAL AGENTS 
WANTED. 


To men of good character and ability the 
ILLINOIS LIFE INSURANCE COMPANY will 
give exceptionally attractive General Agency 
Renewal Contracts for desirable territory. If 
you are in position to consider an agency for 
the company address the Home Office, 134 
Monroe Street, Chicago. 





THE HOME LIFE os seonway 





GEORGE E. IDE, presipenr. 
ncrease 

1900. = 
ng ae be tana ak ee Rowe ame $12,342, 246.77 8.75 
Policy Reserve and all other Liabilities...... 11,059 658.47 8 27 
*Dividend Endowment Fund................ 736,337.00 17.49 
eer eee eee 1, 282,588.30 6.59 
Number of Policies in Force................ 29,203.00 11.20 
MIND 10 DONOO be 5 6 i'0 v0.0 0's 0b0'0 0a ocd otelde $54,069,852.00 9.77 
TET Re See 2,588,303.92 9.11 
Renewal Premium Income................. 1,553,218.92 7.61 
mew Piemiom Income. ....cccccccccccccccs 482,612,48 9.12 
Excess Income over Disbursements. 


ess 868,049.65 19.69 
*This item is generally included in the surplus of other companies. 


. Payments by Policyholders since Organization (1860), $349,22,843.87 
Payments to Policyholders and aow held for their benefit, $35,331,978.33, 


W. A. R. BRUEHL & CO., Gen’) Managers Ohio and So-Indiana, Cincinnatl, 0. 


J. W. JACKSON, Home Bidg., Chicago, Manager for Illinois. 





First Old-Line Stock Accident Co. Incorporated in Illinois. 


| Accident and Health. 
NO 

AMERICAN “&@ 
ACCIDENT 4g 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


INSURANCE CO 
CHICAGO, 


Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 


EXCLUSIVE TERRITORY GIVEN. 





Insurance Company 
of Hartford, Conn. 


™ AETNA LIF 
GIVES RESULTS IN 
LIFE, TERM and ENDOWMENT INSURANCE 
WHICH ARE UNEQUALED. 
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No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 
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Desirable Contract and Good Territory open for Live Agents. 
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PUBLICITY MOVEMENT IN OHIO, 

The Ohio to disseminate in- 
formation on insurance questions and to fos- 
ter a friendly sentiment in favor of fire insur- 


movement in 


ance corporations, whereby burdensome and 
expensive restrictions may be removed, is 
creating interest not only in that State, but in 
other fields where obnoxious measures are on 
the statute books. It is an experiment but 
well worthy of a fair trial. Ohio has been 
an unprofitable State for fire insurance. It 
has had demagogues in the legislature and in 
the attorney general’s position. Such men as 
Charles B. Squire engendered hostility against 
the companies and raided the State in a rate- 
cutting crusade. The companies themselves 
have been arbitrary at times, and with it all 
Ohio has been a veritable hotbed for devel- 
oping a bitter feeling toward fire insurance 
companies, which has found issue in vicious 
laws. 

The public is not altogether to blame for its 
view of the situation, as the companies have 
not exercised a broad-gauged policy in deal- 
ing with the assured. Business men as a rule 
are fair in their judgments, ready and will- 
ing to allow every interest its just dues. At 
the same time they do not relish having re- 
pugnant rules constantly thrust at them. The 
forcing of the coinsurance clause on the peo- 
ple brought out the anti coinsurance law. 
Sharp and unfair adjustments caused the pas- 
sage of the valued policy law. It can be seen 
that politicians have taken advantage of the 
malignant sentiment stirred up by the com- 
panies. The mistakes of the past are now 
realized and an effort is being made for the 
companies and the assured to meet on more 
mutual ground. 

The movement in Ohio is backed by the 
best field element of the State and some good 
results have already been seen in the willing- 
ness of business men to hear the insurance 
The presence of a committee of the 
Cleveland Chamber of Commerce at the meet- 
ing in Cleveland last week, and the friendly 
words of the members of the committee should 
not be overlooked. The campaign should be 
guided largely by Ohio men. The field men 
of the State, the officials of the state stock and 
mutual companies, and the leaders in the Ohio 
\gency Association, are able to cope with the 
issues and deal in a fair way with the busi- 
men who are their 
material amount of 
will be disastrous. 


side. 


ness 


fellow citizens. 
managerial 


Any 
interference 


The presence of representatives of union, 
non-union, Ohio stock and Ohio mutual com- 
panies and leading local agents of the State 
identified with the agency movement, all gath- 
cred together for mutual protection, is cer- 
tainly significant. The tone of the meeting 
was conservative. No one sought advantage. 
It was a friendly assemblage to discuss plans 
and find common ground on which all might 
stand. 

In some quarters there is a disposition to 
ridicule and the movement in Ohio, 
particularly by a few union specials. This is 
to be deplored inasmuch as the future seems 


oppose 





productive of good results. The gravest prob- 
blem for underwriters to meet at present is 
the feeling of hostility on part of the public. 
Any method to assuage this that is honest, if 
not encouraged and supported, certainly does 
not deserve the open attacks from the insur 
ance ranks. With improving conditions in 
Ohio, the stigma that has stood against the 





State for some years should be removed. 
THE OFFICE AND THE FIELD 
In the fire insurance business there needs 


to be more unity between the office and the 
field 


unless he is properly balanced. 


man. Each is apt to become one-sided 

The daily report examiner occupies an 1m 
portant position in the office, and yet his 
tendency is to become theoretical. He 
maps and diagrams rather than the risk itself 
and its hazards. The long tenure of purely 
office work, without some contact with the 
field, causes an examiner to fail to appreciate 
current conditions. The field man little 
save the practical side, and is very apt to be- 
come careless in consequence unless toned 
now and then by visits to the office. 

It would seem that examiners should get 
out in the high grass once in a while in their 
territory, see representative risks, ascertain 
hazards, study conditions as they actually are, 
atid thus be able to better judge of a risk. 
Managers who get out in the field often, visit 
agents and look over risks of importance, are 
thus developed on their practical side. In this 
day there is too much theoretical legislation 
passed by men who are slaves to the office. 
They fail to see how it will affect the agents 
and assured. The men who are in touch with 
the field appreciate the practical bearings and 
take a middle course, avoiding extremes and 
an autocratic policy in management. 


sees 


sees 





SOLLCITUDE OF THE ASSURED. 


agent remarked the other 
day that his customers had made more inquiry 


A country local 
and evinced more solicitude regarding fire in- 
surance companies during the last six months 
than during his entire previous experience. 

A reinsurance or amalgamation is never un- 
derstood by the assured. Many begin to think 
that an agency representing companies that re- 
tire is not to be depended upon. Competitors 
make capital of a reinsurance in the minds of 
policyholders, exaggerating the effects. A cus- 
tomer does not like to have his policies tam- 
pered with. 

This condition is found more 
towns of medium or smaller size. The many 
retirements and changes in companies have 
caused a wave of agitation in the minds of 
policyholders. They are asking regarding the 
standing and financial backing of companies. 

While there is the constant movement on 
part of the public for lower rates, yet when it 
comes to a critical juncture, customers do not 
want the policies of corporations that are not 
prospering. They demand institutions that are 
making money and thus show plain evidences 
of thrift and successful management. This 
condition cannot be had, however, with un 
profitable rates, and the public is beginning to 
realize the situation. 


largely in 


The many advances in rates within the last 
year have not met with any great amount of 
protest. It shows that the insurance companies 
themselves are creators of low rate conditions. 
During periods of prosperity and greed for 
business, it is very easy to let down the bars. 
Then comes a time of heavy losses. The pub- 
lic did not ask for a reduction in rates. The 
companies themselves in their desire for busi- 
ness and keen competition caused unprofitable 
rates. 

If insurance companies displayed a little 
more consistency and did not allow greed and 
jealousy to predominate the business there 
would be little need of “educating” the public 





The examination of the Newark Fire just 
completed by the New York department shows 
assets of $737,226 and net surplus of $358,417. 
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LIFE UNDERWRITERS ANNUAL MEET. 





National Association Begins Its Work At 
Portland—East Turns Out In 
Excellent Array. 


Portland, Me., 
National Life Underwriters’ 
vened here to-day with 


Sept I! ( Special ) Phe 


Association con 


a fairly good attend 


ance considering the location The East is 
well represented lhe delegates were wel 
comed by the mayor of Portland and George 


M. Barney, president of 


. the Mains 
tion 


Register’s address was 
received and consisted of a review of the 


associa 
President well 
as 
sociation movement and growth together with 
an exhortation for a higher attainment in the 
future 

Vice-President Hyde of the Equitable 
of “Life Assurance as a Profession,” 
ing the possibilities of the 


spoke 
show 
work. He 
a higher plane for the active worker 
cleaner 


urged 
and a 


administration on com 


part of the 
panies 

A system for reporting incompetent and dis 
honest agents was set forth by C. G. Hine 
and discussed by delegates 

Resolutions of sympathy for President Mc 
Kinley were passed and also resolutions mak 
ing attempts on the life of the chief executive 
treason. 


President Register recommended that as far 
as possible the various companies should be 
represented on the executive committee. He 
thinks this advisable because the 
have shown their support in the 
association 


companies 
work of th 
movement 

new and reorganized associations 
applied for membership as follows: Charles- 
ton S. C., Burlington, Vt., Portland, Ore.. 
Indianapolis, Des Moines, Louis 


Wilmington, Del., Harrisburg, Dallas, 
Washington, D. C 


Eleven 


Baltimore, 
ville, 





WILL BRINU UP TAX CASE. 

The foreign and liability insurance compa 
nies doing business in Ohio are preparing to 
bring the matter of taxing their securities de 
posited with the 
United States again It will be re 
membered that Judge Thompson refused to 
grant an injunction restraining County Au 
ditor Halliday of Franklin County from plac 
ing these bonds on the tax duplicate and that 
the Western Assurance Company, the 
which brought the test case, made 


state treasurer before the 


court 


one 
a motion to 
be allowed to file an amended petition, but as 
the judge was on the point of leaving for a 
European trip, the motion was not heard 
The companies will again bring up this mo 


tion on September 24, when Judge Thompson 


will return home. . Counsel for the compa 
nies will push the case to an issue as soon 
after that date as possible. 





APPROVE OF CHIEF MUSHAI’S COURSE. 
The action of Fire Chief Musham of Chi 
cago !1n removing Battalion Chief Horan from 


the down town to the 


outside district finds 
the approval of a large majority of local un- 
derwriters. They have implicit confidence in 
Chief Musham and believe he is only prompted 
by the best motives. It is known that Horan 
is very offensive and autocratic, more or less 
of a disturber and chronic grumbler as to the 
administration, although he is a splendid fire 
fighter. It was deemed wise to get him away 
from the center of operations 





NICHOLS & CO. GET THE NORTH BRITISH. 

C. M. Nichols & Co., the Chicago local 
agents, have secured an independent line of 
the North British and Mercantile, succeeding 
Collins, Craine & Park Bros. Nichols & Co. 
have a valuable classification for their com 
panies 





\ complimentary parting banquet to H. L 
sogue, of the National of Hartford, will be 
tendered by W. Fred McBain, resident mana- 
ger at Grand Rapids at the Lakeside Club, 
Friday evening, September (3. Fifteen in- 
surance men will be present. 
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IN SESSION. 





GROWTH PLAINLY SEEN 


IN THE MOVEMENT THAT 


IS SIGNIFICANT. 


President Markham and His Administration Are Warmly Endorsed and He is Again 
Chosen to Lead the Association—President Washburn of the Home in an Addriss 
Advocates Joint Rate Making by Companies and Agents, which Provokes Wide 
Discussion in the Lobby—Reports from Various States Show an Advancement in 
Agency Sentiment and Membership—Resolutions Adopted. 


©.. 
annual convention of 
ciation of Local Fire Insurance Agents being 
held at the Hotel Victory is for 
many factors that have entered into the meet- 
ing. The convention 
tism, yet determination 
go to extremes or to be 
is for the bettering of the agency movement 

The number present 1s not great as at 
Milwaukee, the the point of meeting has 
not the territory to draw from. The aggregate 
of interest is just intense and the enthusi- 
asm sees no abatement. 


September 11.—(Special).— 


the National Asso- 


Put-in-Bay, 


lhe 


memorable 


is marked by conserva- 
There is no desire to 
unfair. The sole aim 


so 


as 
as 


Ohio Is Well Represented. 


Ohio is well represented, there being a hun- 
and Cleveland shows up 

The vaude- 
the work of 


dred agents present, 
well in the entertainment feature 
ville on Tuesday night, mostly 
A. R. Davis of Cleveland, was most clever in 
the travesty on well-known men. West Vir- 
ginia sends a delegation of twelve, a magnifi- 
cent record for the little State 

Company officials and managers, aside from 


those on the program, are not attending the 
meeting. Secretary Trembor of the German, 
Manager Kelley of the American Fire and 


Manager Kemp of the Delaware and Reliance 
are the only hand 
President Markham has rece 
showing that the agency exponents believe in 
his methods and indorse his administration. It 
is a complete vindication for him and a de 
cided rebuke to the element in Chicago that 
has opposed him and _ the leaders 
The hand of the strong men in the business 
was seen all through the convention. All res- 
olutions introduced were made not debatable 
until passed upon by the committee on resolu- 


ones at 
ved an ovation, 


association 


tions. 
Features of Two Days. 
The feature of the first day President 
Markham’s address, and especially his recom 
mendation for a conference with companies on 


Was 


the sole agency question. 
The second day's feature was the address 
of President Washburn of the Home, and his 


advocacy of joint rate making by agents and 
companies. 
The reports by States were interesting and 


instructive, although some of them were en- 
tirely too local, that is, devoted .o the resident 
city of the speaker. Manager Ross of the 
Ohio association defended the position of that 
body in using its influence and power in up 
holding rates. He spoke glowingly of the 
county organization method and the rate en 
forcing rules that it can maintain 


Th mas Welcomes the Guests. 


address of 
Cleveland. 


The sessions were opened by an 
welcome Fred P. Thomas of 
He referred to the great State of Ohio, its 
men, traditions, history, resources and future. 
He spoke of the magnitude and conspicuous 
features of the beautiful city of Cleveland. 
In passing, Mr. Thomas eloquently told of 
Commodore Perry's victory on Lake Erie, and 
its significance, the transpiring not far 
from Put-in-Bay. In conclusion he said: 

“T assure jleasure to welcome 
this representative body of men, the bone and 
sinew of the fire insurance fraternity, gath 
ered here from all sections of our country 
You have grown, in five years, from a mere 


by 


event 


you it Ss a 


handful of men until now you have a large 
and powerful organization. Your wonderful 
growth and the results already accomplished 


by this association is evidence that the influ- 
ence of agents, when so organized, is a great 
power and can be made of great advantage 
to your companies, as well as yourselves. It 
is true, you are the company’s representatives, 
and they are responsible for your actions, 
but, while you are subject to their supervision 
and direction, yet you should have their pro- 
tection and encouragement in every worthy 


You exert an 
that must not 


effort to improve your calling. 
influence in your communities 
be overlooked or underrated. The sentiments 
created by the local agents association has 
already found its expression in legislative 
bodies of the States. 


Dreams of the Millennium. 


“What a happy this would be 
with the knowledge that multiple agencies 
were no more; that sole agencies prevailed 
oe gege and it is coming surely, and, best 
of all, by the voluntary action of the compa- 
nies themselves. How satisfactory it would be 
to learn that there were no anti-compact laws, 
no anti-coinsurance laws, no valued policy 
laws, no overhead writing. and the state leg- 
islatures showing a disposition to enact no 
fire insurance legislation unless it bore the 
stamp of approval of the state association of 
local agents. Much of this can be accom- 
plished by the continued co-operation of the 
local agents in furthering the reforms to which 
this association stands committed. 

“I sincerely trust that the results of this 
meeting will be far reaching in stimulating 
the local agents everywhere to co-operate with 


assemblage 


you in the work in which this association is 
engaged.” 
After the response, President Markham de- 


livered his address. 


‘ 


Markham Discusses the Issues. 


President Markham, in his address to the 
convention, said in part: 
“The National Association of Local Fire 


Insurance Agents has come to have executive 
responsibilities. In the beginning its business 
was to re-assert the disregarded rights of the 
local agents, and by trumpet-like declarations 
of principles, to summon the local agents to 
the recruiting offices of the state associations. 
At that stage of its growth the work of the 
association was largely academic in character. 
But the time was ripe for the gathering of 
local agents into these associations. The vse- 
fulness of associated effort was evident. Many 
abuses harassed the agents and drove them 
together to co-operate for relief. And, as the 
besetting evils were alike in all sections of 
the country, the resolutions of the conventions 
at St. Louis, Detroit and Buffalo stirred the 
hearts of agents everywhere. So the state 
associations expanded in membership, grew 
-onfident and enthusiastic, and ready to move 
in the work of reform to which they were 
called. To-day the hovr for planning and 
promising has passed: the hour for action 
has arrived, and. accordingly. we find that the 
activities of the National and state associations 
during the past year are more striking than 
the new problems that have arisen, or the new 
principles that have been enunciated. Let me 
call vour attention to some things that the Na- 
tional association has accomplished during the 
last vear 
Missouri Experiment in Legislation. 


“An interesting and convincing test of the 
political power of the local agents was made 


in Missouri. That State seemed to furnish a 
capital opportunity to find out whether the 
organized local agents could swing public 


opinion as we theoretically believed they could 
Missouri was anti-trust, anti-corporation, anti- 
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compact, anti-foreign capital, and fiercely 
posed to what was honestly believed to a 
dangerous tendency toward combination and 
oppression. Missouri appeared to be comn d 
especially to the attempt to force back i: r 


ance conditions to the old disorganized 1 
ods of trading, because the general disposi: ion 


was aggravated as regards insurance by Oo 

special causes of bitterness. , 
“First, there had been a long battle bet n 

compact rating and public sentiment in the 


two cities of Kansas City and St. Joseph, which 
ended in lawsuits to oust the insurance com 
panies from Missouri. The result of this con 
test was a deep-seated irritation among the 
state officials and in the communities named 
and violent rage among the companies that paid 
the $1.000 fine and costs. Let me interject just 
here that St. Louis went throvgh all this tur 
moil without any interruption of the corcial 
relations between her business community and 
her local board—an evidence of the value of in 
teresting the local agents in the 
rating machinery. 

“The second snecial cause of bitterness at 
in Kansas City from the action of 
who unbalanced 


defense if 


a merchant 
somew h: at 


was en the suh 
ject of the administration of the Kanass City 
rating burean. and carried the Kansas City 
Commercial Club with him in a violent attack 
on the whole insvrance fraternitv. To this at 
teck a most vigorous renlv was made by 4 
Chicago manager. and blood was boiling fa 


riouslv on both sides 


Interests Are Harmonized. 


‘This was the state of affairs in Missouri 
Hence we believed that the question of the 
working value of agents’ associations would 
be settled it we could harmonize insurance 
interests and a State that was in such a ten:- 
per. Of course, there was difficulty in deter 
mining our plans; we all wanted to attempt 
the utmost that there was any chance of ac- 
complishing; but we felt that the association 
could not afford to fail. We, of course, de- 
pended on local agents’ investigations and 
opinions as to what we could safely attempt 
As soon as the agents were agreed we sub- 


mitted the plans to the insurance department 
of the State, knowing that any propositions 
that could not obtain the support of the insur 
ance department were hopeless. When we had 
obtained the approval of the insurance depart 
ment, we submitted the plans to the managers 


When the managers were convinced that we 
could not safely attempt more than was pro 
posed, they approved our plans. We then or 


ganized the State of Missouri by appointing a 
vice-president in every. senatorial district and 
a county chairman in every county but te: 
(out of 114), so that both Senate and House or 
Representatives were paralleled by an active 
agent corresponding to each member of the 
legislature, and pledged to use his own influ 
ence with his member, and to secure petitions, 
letters and telegrams from the members’ con 
stittents. 
Four Bills Are Offered. 


“We offered four bills—a 
and three bills repealing anti-compact, ant: 
coinsurance and valued policy laws. The fire 
marshal bill was defeated in senate committee 
because it made additional offices and expense 
The senate committee also turned down the 
coinsurance bill. The valued policy law _ 
lost because the senate committee honestly b« 
lieved that a guileless purchaser of insurance 
might be induced to buy more than he needed 
by an agent who was paid by commission, if 
the insurance company were permitted to limit 
its by the amount of damage that could 
be proved. The fight centered on the agents’ 
rate bill. I cannot tell the story of the batt! 
here, no matter how interesting it might prove 
What we hoped to establish was that the local 
men, when organized, could control the opin- 
ion and action of the politicians: and this was 
proved by our passing through the Senate and 
passing to engrossment in the House, a Dill 
permitting combinations of agents to make in 
surance rates. If the bill had not been blocked 
bv a technicality in the House, but had been 
allowed to come to a vote. we would have 
passed it, for a majoritv of the members of 
the House stood pledged to vote for it. To 
show what inilvence the organized local agents 
can bring to bear in legislative affairs, I wish 


fire marshal law 


loss 


to impress the following fact thoroughly on 
vour minds: On the day that we expected 
the vote in the House there poured into that 


bedv over 150 telegrams from groups of pre 
mium papers in the counties and from mercan 
tile and manufacturing associations in the cit 
During this fight we had the active assist- 
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ice of every representative of the three great 
es—St. Louis, Kansas City and St. Joseph, 
‘both parties in both houses of the legisla- 
That we lost the bill ‘is another story, 
Kipling says, and is really unimportant, for 
r demonstration of the political power of the 
ganized agents has mz ide it unreasonable in 


ture. 


\lissouri fer politicians to seek renown by 

acking the insurance interests. To-day, all 
the leading politicians of the State are in 
friendly accord with the Missouri Association 

Local Fire Insurance Agents, and assure us 
hat proper reform can be secured without 
lificulty from the next legislature 

National Association and State Legislation. 
“Your executive committee will propose in 


new by-laws that the legislative committee 
f the National association be given power to 
restrain a state association from advocating 
t law which the National committee thinks un 
wise. I hope that this convention will adopt 
and that the state associations will confirm this 


+} 
t 


by-law, because I believe that the growth of 
our state associations is retarded because we 
have no National control over state legislative 


plans. Ovr association is considered a mere 
lection of independent state bodies, from 
whose undirected efforts will come confusion 


and objectionable laws. Of course, this view 
is incorrect and unjust. As a matter of fact, 
all association work tends to progressive uni- 
formity; the association conventions afford in- 
terchange of ideas; state associations imitate 
each other’s efforts; and ovr National associ 
ation has even induced the insurance commis- 
sioners to begin the preparation of a uniform 
code of insurance laws. Nor has any state 
association ever showed a headlong or obstin- 
ate determination to push legislation when the 


officials of the National association have sug- 
gested a pause. Therefore, a national veto 
power would really make no great change in 


our practice: its main effect would be to cer- 
tify the solidarity of ovr associations to the 
insurance fraternity. I no danger in the 
proposed veto. I believe that the state associ- 
ations may grant it in unrestricted terms. For 
if we find that the né itional legisl: ative commiit- 
tee is exercising a supervision minute for 
the healthv development of the state associa- 
tions we will restrain the committee at the next 
national convention. This convention is made 
up of state delegations, and would promptly 
suppress an officiovs national committee. But 
the tact and good sense of our national legis- 


see 


too 


lative committee can be trusted. The veto 
power will be exercised only when the good 
of the whole association demands its use. Let 


the power be ready for the emergency 
Brokerage Rule. 

‘The wisdom of the Milwaukee resolution 
suggesting the principles that govern the pay- 
ment of commissions to a non-resident broker 
has been amply confirmed during the year that 
has passed. There is constant friction over 
this matter in different sections of the country, 
as might be expected when we consider how 
sensitive we all are to the loss of commissions. 
But the Milwaukee resolution has met the ap- 
proval of an overwhelming majority of agents, 
and bids fair to settle practice, with, perhaps, 
only enough exceptions to prove the rule. The 
shaping effect of that clear and sensible resolu- 
tion is an interesting illustration of the power 
of this association to assist the right evolution 
of the business. Many local associations, in- 
cluding the Chicago loc: il board, have adopted 
the rule of commissions to non-resident brok- 
‘ers on business of non-residents only, not of 
local owners, as outlined by gur Milwankee 
convention. The justice of protecting local 
agents against invading brokers was recog 
nized by the Union in a rule prohibiting its 
members from writing even at tariff rate and 
form where policies were to be used by a non- 
resident broker to complete a cut or rebated 
line. 

- Fire Marshal Laws. 

“The efforts of various 
to obtain the passage of fire marshal laws have 
been praiseworthy. We cannot serve the pub- 
lic or the insurance interests better than by se- 


state associations 


curing well designed fire marshal laws in every 
State. But it is clear that the full measure of 
benefit cannot be secured until all the States 
have this law. We should, therefore, encour- 
age the state associations to continue their 
efforts for this reform 
Overhead Writing Is Discussed. 

‘There is no longer any debate or doubt 
as to overhead writing being an insurance 
crime. This association, with the hearty ‘co- 

















operation of the companies, has completely set- 
tled insurance law on that subject. The little 
overhead writing that still continues is done 
in a shame-faced manner, and is concealed like 


any other disgrace, in marked contrast to the 
bold and ably defended practice of the days 
before our association attacked this abuse. I 


was called on but this year to write to 
managers and complain of overhead writing, 
and in that case the reply was made that they 
had no agents where the risk was located. But 
we must devise some method to check the 
overhead writing that is still being done by 
agents who write in the territory of other 
agents. I believe that most men who have 
enough honorable feeling and love for the busi 
ness to belong to our association, 
that overhead writing is no less a 
an agent toward another agent 
company toward an agent; and. | 
that most of our members observe 
honor and courtesy 


once 


recognize 
crime for 
than for a 
also believe 
the rules of 
and send business located 
outside of their territory to the local mem 
ber to write. It would, however, be wise for 
the National association to declare this prin 
ciple in unmistakable terms, and to call upon 
the ¢ companies to limit definitely the boundaries 
of an agent's authority, and confine him strictly 
to those limits. We must never rest until we 
get a strictly defined territorv and that terri 
tory sacred to the agent, and only one agent 
in that territory. 


Schedule Rating Is Advocated. 

‘The Milwaukee convention declared- in 
favor of equalizing rates, and called upon rat 
ing authorities to take immediate action that 
more equitable methods be at once adopted and 
that proper and just rates be promulgated. 
The year that has passed has seen marked 
progress toward the scientific and equitable 
rate. Everyone in our business is growing 
enlightened as to the terms under which the 
public will permit us to agree on insurance 
rates. The old principle of exploiting a terri 
tory or charging much as the traffic will 
bear,’ now thoroughly discredited that 
many will doubt that it was ever generally 
practiced. In the advances in rates that have 
been made during the last year in different sec- 
tions of the country, it has been honestly at- 
tempted to make the increase on the unprofit- 
able classes instead of making a flat advance. 


‘as 
is so 


This moderate and sensible policy marks a 
great advance toward the equitable rate. When 
insurance men learn that it is wiser to ascer 
tain and use a just and fair rate rather than 
continue haphazard methods that draw a 
train of hostility after them, then the agent 
will see the dawn of the day for which he has 


been looking. The wild fluctuations between 
greed for premiums and terror at the sight of 
a daily report—between a market cut to pieces 
by rebating, cut rates and ‘bubble’ companies 
and a market in which it is impossible to cover 
a risk of any size—this alternate ‘chills 
fever’ of the business will pass away, 
agent will have what he longs to see, 


and 
and the 
a peaceful 


market in which he can steadily build up his 
business among customers who are satisfied 
and contented under an equitable of 


system 
rating. To this goal we must all help the busi- 
ness to develop. Whether in the course of that 
development it may be found best to give the 
agent a larger partnership in the rating no one 
can prophesy. But sure it is that any arrange 
ment which will educate the agent as to the 
reasons why a rate is charged will make him 
a safer and more successful underwriter; and 
any means by which the agent can understand 
a rate and be convinced of its justice, will 
make him an invincible defender of the rating 
machinery. 
Multiple Agencies Are Denounced. 

‘There have been many indications that in 
surance opinion is crystallizing against the mul 
tiple agency abuse. In New England the sub 
ject was canvassed by the Massachusetts asso 
ciation, with results showing that the business 

being constantly cut up and the position of 
the local agent is deteriorating. This demon- 
stration increased the feeling in all the States 
against the multiple agency system. Insurance 
papers have had frequent mention of one com 


pany after another adopting the single agency 
rule, in various cities. Louisville has illustrated 
the ability of the agents, when resolute and 
united. to control this abuse. When there ap- 
neared to be a chance of a new association of 
ail the companies operating in large western 
cities. for the purpose of checking the demor- 
alization in those cities, the local agents drew 
together in a conference of delegates at Chi 
cago, May 30, 1901, and united in the declara- 


tion that the sole agency system was the first 




















essential of reform in - large cities. This 
conference was significant because the dele 
gates were elected by the ake body of agents 
in those cities, and, therefore, spoke with com 
plete authority. The resolution was as follows 

‘The present system of multiple agencies, 
admitted by most companies to be utterly vic 
ious, stands directly in the path of needed re 
forms. With only one agent for each company 
an agency appointment would be a valuable 
business franchise, readily placed at a lower 
commission than now obtains. It would nat 
urally be given only to the best class of agents; 
would again universally invest responsibility 
and loyalty in agency representation: would 
put control of underwriting facilities in the 
hands of the men who fight the battles of 
sound insurance in their communities, and so 
rectify in a large degree the whole insurance 


sitttation 
Agency Sentiment Is a Unit. 


‘The state 


associations 


in convention have 
indorsed the strong 


denunciation of multiple 
agencies that was adopted at Milwaukee last 
year by the National association. Agency opin 
ion is a unit on this proposition, and the major 
itv of the companies agree with the agents 
The whole movement is readv to pass from the 
stage of discussion to that of action, but every 
one is puzzled to know what first practical 
step to take. In considering that question let 
us review a little. When there was a prospect 
last year that the Milwaukee convention would 


attempt some vigorovs action toward single 
agencies the move was opposed bv the man 
agers, who stated that thev would fight any 
proposition which permitted several appoint 
ments to a company with annexes and <sub- 
sidiary companies, when a companv that had 
not multiplied itself was to be held down to 
one agent During the vear that has passed 
Mr. Woodworth’s suggestion that the 


essential 


benefits of single agencies covld be obtained 
bv grovwning in one agency the annoointments 
of all companies of the same blood. has been 
followed to some extent and sole agency senti 


trent has perceptibly strenethened. Continued 


losses in nnderwritine have lessened the eager 


ness of companies for mere volume of pre 
miums. Thev are beginning to look for agents 
that can make money 


Managers Show Favorable S:mptoms. 


“Many managers are thinking that if agents 
can be improved in grade and loyalty by the 
sole agency system, and expenses can be re 
duced, perhaps they had better inaugurate the 
reform, trusting to work out, in combination 
with the agents, any injustice as between com 
panies that is developed in the application of 


the sole agency rule. With public sentiment 
more favorable, we are now confronted by the 
question: What shall we do to help the es 
tablishment of the sole agency principle? Will 
mere resolutions, however vigorous, suffice? 
Ought we not to go about the actual accom 
plishment of the sole agency reform if we all 
agree that the business needs it? For unless 


a definite method of preventing multiplied ap 


pointments is achieved at this time. we must 


make up our minds to see it postponed a de 
cade; because just as soon as a profit begins 
to appear in the business the demand for vol 
ume of premiums will arise once more. and 
every manager will be too busy apnointing 
agents to listen to our arguments against the 
multiple agency system. But if. at this time, 
we can establish the principle of one agent in 
each territorv (the company to limit the terri 
tory as it wishes) we thus insure the agency 
class against further degradation when the de 
sire for volume of premiums returns. Multinle 
agencies are also contrary to public policy. For 
if the sole agency rule is in oneration when 
profit begins to appear in underwriting the 
public will get the benefit, in lower rates. of 


that margin of profit which would otherwise be 


expended in temptine into the business fresh 
bordes of solicitors. Now. how can we accom 
nlish this definite and nermanent adoption of 
the sole agency principle ? 


Companies and Agents Should Cr-operate. 
“T believe it 
agency agreement 


obtain a sole 


comnanies T 


possible 
with the 


1s 


to 


see 
no insurmountable obstacle in the wav. There 
are difficulties, no doubt. but T see none that 
are prohibitory. The overwhelmine majority 


of companies and managers agree with us that 
the business covld be at less 
and with more satisfaction wnder 
avency Thev would he 
that thev were not 
nut disadvantage by 


done expense 
the sole 
glad to adopt 
afraid of being 
some other companv 


system 
system tf 


at 


that was unrestrained and free to take up all 
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of the multiple apointments which would have 


t be surrendered. But underwriting is now 
unprofitable and this sensitive jealousy is at 
low ebb Zesides, may it not be possible to 


control this troublesome ‘other fellow?’ Let 
us suppose, for an instant, that the value of the 
sole agency reform had been conclusively and 
authoritatively established at a conference be- 
tween the united local agents of the Nation, 
represented by this association, and an assem- 
blage of company officials recognized to repre- 
sent the views of insurance capital. Would not 
every insurance paper in the country enthusias- 
tically herald the decision of such a confer- 
ence? And would not the public opinion of 
our business set so clearly in the direction of 
the reform that every important company 
would swing to-it? How could any single 
company or small group of companies afford 
to reject the good will of the united agents, if 
those agents were led and encouraged by the 
officers and traveling men of all the other com- 
panies? Public opinion is irresistible when 
fully aroused, thoroughly informed, and dc. 
nitely determined to accomplish anything that 
is clearly recognized to be necessary. 


Should Have a Conference. 


“Let us, therefore, ask for a confereuce, 
in November, with accredited representatives 
from the National Board, and with the officers 
of the unassociated companies. Let that con- 
ference decide whether sole agency reform is 
of sufficient value to the business to compensate 
for any concessions that might be found neces- 
sary in the accomplishment of it. Should the 
conference approve the reform it should then 
set a date far enough ahead for companies and 
agents to adjust matters—say, January I, 1902 

—after which date no company could maintain 
or appoint two agents 1n a given territory, nor 
could any agent represent thereafter a fraction 
of a company under such penalties as had been 
determined by the conference. Were such a 
conclusion reached by an assemblage command- 
ing the confidence of the insurance world, it 
would settle the multiple agency evil forever 
Any company that might then be tempted to 
measure the beggarly benefits of multiplied 
appointments against the outraged feelings of 
their colleagues and of the organized agency 
force of the United States, would simply dem- 
onstrate the business folly of its action. I, 
therefore, recommend that this association di- 
rect its officers to request such a conference 
in such manner as they may deem best. 


Superfluous Agents in Towns. 


‘The evil of over-appointment of agents is 
seen in the smaller places. In many towns in- 
surance would be better done if there were 
fewer agents. The business is so subdivided 
that first-class agency service cannot be reim- 
bursed by the profits of an agency. How this 
can be remedied will be developed as our asso- 


ciations prove successful and useful. The 
agents of a whole State, when united, 
can secure anything that is just and 
reasonable. Besides, as time passes and the 
companies recognize that we are rendering 


valuable service, they will gladly consider such 
suggestions from us. The proposed November 
conference with the companies can take up this 
question also, and outline a proper course to 
accomplish reform. None of us desire to 
abridge the liberty of a company to make 
agency appointments; we only wish to arrange 
an equitable regulation of appointments that 
shall be satisfactory to them, and improve the 


business for them and us 
Rebating Is Denounced. 
“When the local agents from the western 


‘excepted cities’ met in Chicago on May 30 and 
adopted the resolution in favor of single agen- 
cies. they also adopted the following: 

‘We alsc deciare that until companies and 
managers recognize that rebaters neutralize the 
efforts of honorable and loyal agents, and until 
an effective rule is enforced between the com- 
panies compelling the discharge of a rebating 
agent or employe. the most noxious source of 
demoralization will continue and healthful co- 
operation be found impossible.’ 

“In this resolution a question of the utmost 
importance is raised. Will it ever be possible 
to obtain really harmonious co-operation he- 
tween the companies and the agents so long as 
it is considered permissible for so-called hon- 
orable companies to continue’ well-known 
demoralizers as their agents? The shameful 
doctrine that a reputable company need not 
hesitate to profit by practices on the agent’s 
part which all companies and agents profess to 
despise. and combat, seems to condemn itself 








in the telling. But how many towns can testify 
to a low tone of business and to a diminished 
income for all agents, because some disreput- 
able agent has been armed with the appoint- 
ments of first-class companies, and can, there- 
fore, make decent trading impossible? In fact 
his power for harm is directly proportioned to 
the grade of companies he represents. Nere 
he confined to unimportant or disreputable 
companies he would be comparatively harm- 
less. Therefore, is it not time that insurance 
doctrine be defined as regards the obligations 
of first-class insurance companies to the gene- 
eral interests of the local agents? We hear 
a great deal about the obligations of the local 
agents to the business, and we hear none too 
much, for the interests of the good local agerts 
are identical with the best interests of the 
companies; but is there not as real an obliga- 
tion resting on such companies as expect to 
stay in business? Does not business sense 
jOin with common justice in declaring that no 
company can say ‘We are not concerned with 
the way in which our agents get business so 
long as our reports show correct rate and 
form. Mankind’s thought on such an argu- 
ment has long since settled into the proverb 
‘The receiver is as bad as the thief.’ I, there- 
fore, recommend that this convention denounce 
the rebater and his partner—the easy con- 
science company—in unmistakable terms, and 
instruct our incoming executive committee to 
obtain proper restraining legislation in all 
insurance organizations.” 
Secretary Holmes’ Report. 

Secretary Holmes dwelt on the active work 
the agents did in securing the repeal of the 
stamp tax. In his report he said: 

“Since the last annual meeting of this as- 
sociation progress has been made in the way 
of increased membership and enlarged op- 
portunity. Forty-two States are now organ- 
ized, most of them are active and all have in 
their membership a large majority of agents 
who are exclusively, or at least specially, en- 
gaged in the local fire insurance business, and 
who believe honestly in the prime object of 
this association, which is the support of right 
principles and opposition to bad practices in 
fire underwriting. 

“The energy of the past year having been 
largely along the line of more complete or- 
ganization in the various States and the ce- 
menting of different interests into closer har- 
mony with the National association has been 
successful. No conflict or disagreement has 
occurred between your officers or committees 
and any state association. 

“During the year most of the companies 
have stood by our declaration of principles 
in the overhead wiring agreement, and have 
also as rapidly as opportunity presented cut 
down their surplus number of agents, thereby 
indorsing our multiple agency request. 

“On tne subject of brokerage, we have had 
no complaint of any company insisting on a 
division of the agent’s commission on business 
located in his territory with any non- resident, 
thereby acquiescing in our declaration regard- 
ing brokerage. 

Reports of Committees. 


The reports of the various committees 
showed that the work of the association had 
been advancing during the year. Several 
grievances had been taken up with companies 
and settled amicably. 

Charles P. Whitney, chairman of the exec- 
utive committee, made a fine impression on 
the delegates and was regarded as a potent 
factor in the work of the convention. The 
special committees were early appointed and 
commenced work at once. 

Presidest De Camp’s Address. 


President De Camp of the Union, in his 


talk to the agents, said: 

“IT am glad to bring to so large and influen- 
tial a body the greetings and congratulations 
of the Union. It was my pleasure and preroga- 
tive to receive the committee of conference, 
and I did it on the invitation of the secretary 
of the Kentucky Agents Association, who, in 
a courteous letter—and Kentuckians are al- 
ways courteous—asked that their request for 
such a committee be presented to the Union. 
I was glad to do it, because I believed it was 
the proper thing to do, and that the Union 
should have such committee to assist in your 
future plans and deliberations. In these try- 
ing times we certainly cannot forego any in- 
fluence that makes for good in our business. 

“Everyone makes mistakes. I have been 





known to take a copy of the mercantile sche« 
ule to my summer resort. I have learned be 


ter. I now take something light and trifling 
like ‘Col. Johnson of Johnson’s Corners’ 
more suitable for hammock reading. I : 
not disparaging the mercantile schedule 


could only speak of it to praise and commer 
—I am merely saying it is not wise to agita 
your cranium at the sad seashore. 


All Are Agents. 
“IT think 


are too 
their relations 
that we are a 
managers, in tl 


agents, as a class, 
depreciate themselves in 
their companies, forgetting 
agents, whether officers or 
sense that we are trustees and custodians 
others’ interests, and that whatever our sp« 
cial title, we are each in duty bound to be obe 
dient, loyal, careful and zealous in the matter 
committed to us. 

“T am sure the companies realize their in 
debtedness to the agents of the land. Mor 
than once have companies, when technically 
impaired or suffering from attempts to wreck 
for stock jobbing advantage, appealed to their 
agents, who, to their credit, have successfully 
responded, and the tide was turned. 

“Given a company of a million dollars cap 
ital and the best of managerial brains and it 
would amount to nothing unless it had be 
hind it an agency corps who brought their 
grist of daily reports to the mill to be ground 
into the white flour of indemnity. Money 
alone does not make a company, the loyalty 
and good-will of its agents being a most in 
valuable and unpurchasable asset. 


Good Will of Companies. 


apt 


‘The companies wish success to your organ 
ization, and realize that it is a promising in 
strument of assistance in solving the problems 
that confront us; problems of agency, man 
agement and expenses, problems growing out 
of unwise legislation. The matter of personal 
inspection of your risks is a most vital one 
Could the books be rid of risks never seen, 
a profit would be likely every year. 

“I think it would be well, however, if this 
body assisted in reforming some of the evils 
that agents alone are responsible for. There 
is the matter of returning untaken policiés 
and expecting the company to give credit in 
full for the premium after the lapse of four 
or five, or even eleven, months. A premium 
uncollected under thirty or sixty days is prop- 
erly charged on the agent who could in most 
cases effect a cancellation or bring the mat- 


ter to a close one way or the other. 
Some Reforms Advocated. 
‘There is another matter of petty charges 


for petty adjustments; charges 
claims, not much larger, are frequent and very 
objectionable. I am happy to say that they 
are not common with the old agents at large 
places, so much as the younger agents of the 
rubber-stamp ‘thanking-you-in-advance’ kind. 

“In this age we are impressed with material 
things. Enterprises are on a colossal 
and we are captivated by 


for $2 to $5 


scale, 
large aggregations 


of capital and wealth; but there is another 
force that makes for success, more invisible, 
but no less potential, and that is character, 


which is the basis of confidence, without which 
no lasting success is attainable, either for cor- 
porations or individuals.” 

President Washburn’s Address. 


All present anticipated with interest the ad- 
dress of President Washburn of the Home. 
The venerable executive was spirited in his 
talk and was not afraid to speak his senti- 
ments. He advocates joint rate making by 
companies and agents, thinking it is the only 
method that will give satisfaction of all in- 
terests and serve to alleviate public complaint. 

President Washburn believes that compa- 
nies and agents have pulled too widely apart 
and need to be drawn together. He reviewed 
the factors that he avowed were disintegrating 
the business and, and urged their eradication. 
The speaker deprecated the National associa- 
tion attempting to force any reforms on the 
business, but said that persuasion and example 
should prevail and the end be accomplished 
that way. He opposes multiple agencies, but 
does not believe in coercive measures to obtain 
the agency system. 

President Washburn paid his respects to 
agency license bills in strong terms, stating 
that he was unqualifiedly opposed to them, 


sole 











Sepiember 12, 190!. 


THE WESTERN UNDERWRITER. 








His joint rate-making proposition 
nuch discussion. 

Cyrus Woodbury of the Queen. 
Cyrus Woodbury, Ohio state agent of the 


is provok- 
ing 


Queen, made a mest favorable impression. 
He is clean-cut, forcible and logical. He has 
a philospohical caste in his statements and 
shows a careful legal training. 


The speaker referred to the possibilities 
in the agency movement, if directed aright. 
He feels that there is much good to be derived 
from the association movement, if it is con- 
ducted in a conservative manner, and there is 


strong co-operation between companies and 
age nis. . 
State reports were sandwiched between 


other features of the meeting. All showed a 

growth in membership, and also that pertinent 

issues in the business have been discussed. 
Good Feeling At The Close. 

Good feeling was the result of the meeting. 
Opposition to the executive committee's re- 
port came out in protest against the issuance 
of an official bulletin and the securing of ap- 
proval of the national legislative committee 
by state associations before 
championed by them. 

J. J. Barrett of Louisville offered a reso- 
lution condemning the position taken by Pres- 
ident Washburn of the Home in his paper to 
the effect that expirations belonged to the 
company and not to the agent. Mr. Wood- 
worth, in a strong appeal, discouraged any 
such action criticizing invited speakers. 

New Constitution and By-Laws Adopted. 

The new constitution and by-laws were 
adopted and authority was given the execu- 
tive committee to issue a bulletin if it saw 
fit. The new regime will give the national 
legislative committee authority over the States 
in legislation. 

Companies adhering to rates in one part of 
the country, while accepting the benefits of 
tariff organizations in others will be attended 
to by a method to be agreed upon by the ex- 
ecutive committee and published to members. 

Conference on Sole Agencies. 


legislafion is 


The following was passed as to sole agen- 
cies: 

Resolved: “This association requests a con- 
ference with all companies to discuss the re- 
duction of agencies to one each territory as 
defined in the appointment of the agent, and 
to devise means to complete this salutary re- 
form.” 

The officers, executive and legislative com- 
mittees are constiututed the association's del- 
egates to the conference. 

Schedule rating was approved. Louisville 
was selected as the place of the next annual 
meeting. 

Overhead writing by agents as well as com- 
panies was condemned. 

Old Officers Are Re-elected. 

President Markham and Secretary Holmes 
were re-elected as well as all the present of- 
ficers except T. H. Wagner, fourth vice-presi- 
dent, who is succeeded by A. M. Weil of In- 
diana, Chairman of the Executive Committee 
C. P. Whitney, who is succeeded by C. H. 
Woodworth, and Chairman of the Legislative 
Committee Myer Cohen, succeeded by Emmett 


Rhodes of Auburn, N. Y. 





CONSTRUES RESIDENT AGENT LAW. 

There has been considerable discussion in 
West Virginia whether the resident- 
agent law now in force required that reinsur- 
ance policies should be signed by an agent 
resident of the State. State Auditor Scherr 
rules that this is not necessary, provided the 
original policy was issued by a resident agent. 


as to 





Indianapolis business men who are sub- 
scribers of the Merchants Salvage Corps of 
that city have petitioned the Indianapolis 
Board for a reduction in their rates in conse- 
quence of the patrol service. The corps is 
sustained entirely by private subscription. 





COMPARISON OF BUSINESS IN OHIO. 


Results on All Classes of Insurance in 1900 
in Contrast to Those of 1872 Shown 
By the Department. 





Deputy Superintendent of Insurance Thomas 
E. Drake of Ohio has compiled a comparative 
statement of the business done in 1872 in that 
State, the first year the insurance department 
was in existence, and 1900, the last of which a 
full report has been made. 

In 1872 there were forty Ohio joint stock 
companies doing business in the State, and 
at the present time there are ten. Sixteen 
mutual companies and eighty-two companies 
from other States were in operation, making 
138 in all. The amount of risks written that 
year was $378,690,031.37. 
and assessments 


The cash premiums 
collected amounted to $4,- 
530,743.75, while the losses were $1,609,295.81. 
The Ohio companies controlled fully three- 
fourths of the business in the State. Through 
excessive losses they have been forced to turn 
the business over to the larger companies, 
which have come into the field, and retire. 
Last year there were 146 stock fire and 
marine companies in operation in the State; 
twenty-seven mutual companies and thirty-one 
miscellaneous companies. In addition to this 


there were 108 assessment concerns, making 
313 in all. The table shows the business trans- 
acted : 


Risks 
written. 


Prewiums 
received. 





Stock companies .. $755,937,951 $7,363,752 $5,066,083 

Mutual companies.. 23,821,994 560,842 322,540 

Miscellaneous ..... 304,688,491 1,459,874 558,123 
_ eee $1,094,448,437 $9,884,468 $5,947,048 

Assessment Assns 28,142,615 349,796 275,746 
Aggregate . .$1,122,591,052 $10,234,265 

Gains over 1872.... 743,901,021 5,703,521 4,613,499 


The stock companies had business in force 
to the amount of $1,071,259,622, and the assess- 
ment associations, $154,629,197, but that of the 
other classes of companies was not compiled, 
sO a comparative statement cannot be made 
complete in respect to that item. It is inter- 
esting to note that the amount of business 
written by the miscellaneous companies is al- 
most half of that of the stock and mutuals 
combined, but that they drop far short when 
‘a comparison is made between the premiums 
received and the losses paid. 

In 1872 there were sixty-seven life insurance 
companies authorized to do business in the 


State. The insurance in force was $141,925,- 


410. The other items will be found in the 
following table: 
Risks Premiums Losses 
written. received. paid. 
Life companies not 
Classified ........ $ 30,187,044 $ 4,943,260 $1,481,538 
In 1900. 
Regular life com- 
NE: iecssnkeeee $108,709,234 $16,225,428 $5,534,825 
Stipulated premium , 
companies ........ 4,148,512 196,302 48.00 
Co-operative life 
companies - 4,546,356 111,549 182,132 
Co-operative accl- 
dent companies.... 11,022,550 80,627 70,000 
_,. _ werrreerree $128,426,652 $16,616,906 $5,835,008 
Fraternal associa- 
ae 48,251,568 Not comp’d 1,974,367 
Aggregate .. .. $176,681,215 $7,809,375 
Gain over 1872..... 146,494,171 6,327,837 


The amount of business in force in 1900 in 
the first list of companies above was $535,299,- 
O11.73, and in the fraternal societies, $231,882,- 
g08.14, making in all $767,181,919.87, a gain over 
1872 of $625,256,5090.87. The number of com- 
panies in business in 1900 was as follows: Reg- 
ular life, 45; stipulated premium, 4; co-opera- 
tive life, 12; co-operative accident, 13; frater- 
nal societies, 64, making in all 138, a gain of 
71 over 1872. 

In 1872 the receipts of the department were 
$26,246.71, all in fees. The expenses were $o,- 
440.93, for salaries and incidentals. 

In 1900 the receipts were as follows: 





a eee rer ag. cake ities ite Scsiaew haw a te .-$ @&,222 
Taxes paid the State by other than Ohio e 
SOE ovcsascccncesscesses nsonensesdutns 72,203 
RD TID GE 0 vce kbs cccncapdeenencbasiaws 31,881 
NE sine étniee deere 169,408 
Taxes paid 
companies 
Aggregate 





AS SEEN FROM CHICAGO. 


QUESTION OF UNIFORM ADJUSTMENTS 
of 





One the interesting questions to 


before the Union at its meeting next week will 
be that of 


come 
more uniformity in adjustments, 
especially where the number of companies in 
volved is of Managers and offi 
whole think that too much money 
is being spent in adjustments, and are hoping 
that some centralized and bureau method that 
is satisfactory may be adopted. The principle 
ot shareholding in the Western Adjustment 
is open to criticism, and for that reason many 
managers will not take stock 

Managers argue that where large amounts 
of insurance are involved one man can adjust 
the loss as well and, in fact, much better than 
fifty. They desire a plan that will cut off the 
expense of each company 
Companies realize that 
where two or 


consequence 
cials as a 


sending a 
individual 
three companies are in 
terested can be handled as cheaply and per 


haps more so by special agents than by a bu 


man 
losses ort 


those 


reau, but it is in losses where a number of 
companies are involved that a saving can be 
made 


It is hardly likely that any satisfactory plan 
can be evolved at the coming meeting, but a 
committee will likely be appointed to take up 


the question. The agitation of the subject 
started with the eastern contingent Some 
managers are advocating a bureau owned by 
the Union which will operate in union terri 
tory. 

Another subject in this connection will be 
the matter of discount in the payment of 
losses. The Royal, Liverpool and London and 
Globe and the Northern pay losses without 


discount and other companies claim they have 
an advantage in this 
largely a foreign one. 


regard. This plan is 


+t ++ 

AACHEN & MUNICH’S PROBABLE PLANS. 

Underwriters are watching with interest de 
velopments in the arrangements the Aachen 
and Munich will make in this country follow 
ing the decapitation of Weed & Kennedy of 
New York as United States managers. There 
is not the slightest doubt as to the company’s 
remaining on this side of the water. The 
directors voted to continue here some months 
ago. Manager Schroeder is in the United 
States looking after the company’s interests 
There are two alternatives open, one being 
to appoint a successor to Weed & Kennedy 
and continue the departments as at present, 
and the other to make Western Manager J. A 
Kelsey the United States manager. In the 
latter event, no doubt the western department 
would be discontinued and the two merged 
into one, Mr. Kelsey and his staff going to 
New York. Mr. Schroeder return to 
Chicago and decide the future 
method. 


will 


soon to 


as 

The West would deeply regret to lose Mr 
Kelsey, at the same time appreciating the 
added honor that would be given him by mak 
ing him the company’s chief executive in this 
country. Chicago and western departments 
need to retain underwriters of Mr. Kelsey's 
brand. It is a distinct loss to the West when 
they leave. 


+e ++ 


SURVEY BUREAU AND THE UNION. 
Committees from the governing committee 
of the Union and the Insurance Survey Bu- 
reau have been meeting, endeavoring to heal 
the breach the two organizations 
While the companies belonging to the Survey 


between 


Bureau are all union, yet it has no relation- 
ship to the Union. The leading spirits in 
the bureau have been the most active op- 
ponents to the ruling forces of the governing 
committee, in fact, the so-called “Survey Bu 
reau crowd” at one time said to have 
been on the verge of retiring from the Union. 
At any rate, it is an element that had to be 
reckoned with. The bureau has done excel- 


was 
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lent service in its inspections. The state in- 
spection bureaus have been opponents of the 


was encroaching 
This has brought 


Survey Bureau, fearing it 


on their private preserves. 


the elements into antagonism, and out of it 
all it was seen that some amicable arrange 
ment should be made. 


Attention has been called to the duplicate 
work done by the Survey Bureau and _ state 
bureaus, thus incurring extra expense. The 
fact is cited that the Survey Bureau should 
make rates where it is working and thus re- 
lieve the rating authorities of that much work. 
In this way the expenses of the state bureaus 
might The main idea seems 
to be to system whereby double 
work will not be done. If a plan can be de- 
vised, it is the desire to have more union 


be decreased. 


eve ive a 


companies join, in order to reduce the per- 
capita expense of the Survey Bureau. 
Whether it can be made satisfactory for all 
companies in the Union to unite with it and 
make it a branch of the organization remains 


to be seen. The leaders of the Survey Bu 
reau may object to being absorbed by the 
Union; in fact, it is gently hinted at that 


they desire the Survey Bureau to be a nucleus 
around which may gather union members to 
hold the aggressive factors of the larger body 
in check. 


+ ~ 
LOEB & SON TO GET THE MERCHANTS. 

It is understood the Cook county and Chi- 
cago of the Merchants of New 
Jersey will be placed in the hands of A. Loeb 
& Son December 1. The 
writing office business in the Merchants, but 
will not be open to the “street” until the time 
named. W. C. Magill & Co. now have the 
Merchants. 


management 


on firm is now 


It is also understood the Loeb office will 
have the agency of the Anchor Fire, being 
organized in Cincinnati. 

aa Sana 


HERRMANN GETS THE MALTING LINE 
George Herrmann & Co., the Chicago local 


agents, have secured the line of the American 


Malting Company in the West. Mr. Herr 
mann is secretary of a brewing company 
and is supposed to have secured the plum 


owing to that connection. Joseph M. Wile of 
Chicago formerly had the line. 
Saal 
QUESTION OF ENFORCED SEPARATION. 
The governing committee of the Union is 


™~ 


having under consideration the advisability of 


mandatory separation. Some leading compa- 


nies desire this rule put into operation and 
the discussion may bring cut a iively skirmish 
at Round Island next week. From all indi- 


cations, those advocating this measure cannot 


carry it through. There is a well defined 
element in the West, some outspoken and 
others not, who will oppose such a_ proposi- 
tion until the last. This contingent is aug- 
mented by strong eastern sentiment. At the 


last meeting certain members of the govern- 
ing committee, who recommended enforced 
separation in the report, were obliged to vote 
against it when it came to motion on dicta- 
tion of their superiors. The opponents of co 
ercive separation hold that it will only instill 
a bitter sentiment against the Union, and fur- 
ther incite public hostility and vicious laws. 





Everett—Harry E. Everett of Colum 
bus, Ohio, formerly special agent of the Mag- 
deburg, will take a field position with the 
Michigan Fire and Marine, retaining Columbus 
as headquarters. He will travel in Ohio, In- 
diana, Kentucky and Tennessee. Mr. Ever- 
ett has done excellent work in the field and 
had several offers after the Magdeburg re- 
tired. The Michigan Fire and Marine is one 
of the stable and permanent western compa- 
nies that is here to stay. It has a splendid 
record in all particulars and has made warm 
friends of its agents 





Several of the Cleveland local agents en 
tertained visiting delegates to the National 
Association of Local Agents who were in the 
city over Sunday at the Euclid Club. 
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LEGISLATIVE MEETING AT CLEVELAND 





Representatives of All Fire Insurance Inter- 
ests Gather Together to Discuss Meas- 
ures of Mutual Concern. 

The movement toward getting hostile in- 
surance laws of Ohio off the books was put 
full under way at the meeting of all fire in- 
surance interests in the State held at Cleveland 
last Thursday. It was significant because it 
was the first assemblage of all classes of com- 
panies banded together for self-protection. Not 
in recent years have so widely divergent ele- 
ments gathered on mutual grounds. 

Representatives of union, non-union, Ohio 
stock and Ohio mutual companies were there. 
Members of the Ohio Local Agency Associa- 
tion ‘and’ the Cleveland Fire Insurance Ex 
change were present, as was also a committee 
from the merchants and manufacturers’ board 
of the Chamber ef Commerce 

J. O. Dye of the Royal was chairman of the 
meeting and Gardner E. Meeks of the Na- 
tional of Cincinnati, secretary. A number of 
union specials attended, while J. P. Hubble of 
the Greenwich and P. D. McGregor of the 
Queen represented the publicity committee of 
the Union. The non-union specials attending 
were Meeks of the National, Hecox of the 
American, Creamer of the Teutonia of Dayton, 
Jaminet of the Cooper, Smith of the Ohio 
Farmers. J. R. Vernon of the Ohio Mutual, 
C. A. Ross of the Western Mutual and J. G. 
Stevenson of the Knox Mutual were at the 
meeting. Manager A. P. Ross had the Ohio 
agency interests in charge. Among the Cleve- 
land agents present were: Messrs. Geer, Neale, 
Parsons, Douglass, Peck, Wilbur, Maxson, Lee, 
Chapple, Goss and Thomas. 

Naturally with so many interests at stake, 
and variance of method on other lines, 
definite results were crystallized other than the 
decision to have a campaign committee of 
fifteen, three members to be selected from each 
ot the following: Union, non-union, Ohio, 
stock and Ohio mutual companies and the 
Ohio Agency Association. It is the purpose 
of this committee to investigate various meas- 
ures, the with boards of trade 
and insurance men, and handle all the pre- 
liminary work up to the drawing up and intro- 
duction of bills. The committee has not yet 
been appointed. 

One law that was fully discussed was the 
O'Neil anti-compact measure. Various points 
were brought out to show how this hampered 
insurance companies, and really added burdens 
to the assured. The agents in the large cities 
are not so eager to have the law repealed, and 
the fact was brought out that owing to the 
large values in the cities and the concentration 
of interests, the agents were compelled to band 
together. This is not the case in the country 
where the greatest profit to the companies ex- 
ists. Here the companies need organization, as 
the local agents will not hold together. The 
anti-compact law’s direst effects are seen in the 
so-cailed country places. 

The anti-coinsurance law came up for con- 
sideration, and it was stated that business men 
desired it modified so that it could be made op- 
tional and that warranty, average and other 
such clauses could be used 

The Ohio Local Agency Association advo- 
cates an Ohio standard policy with riders and 
also a surplus line law. The latter gives lo- 
cal agents the privilege of placing surplus lines 
in wunadinitted companies after all licensed 
companies have been exhausted. The agents 
placing such business must pay a license to 
the State, and the assured must file an affidavit 
to the effect that all admitted companies have 
been exhausted. 

The committee of fifteen 
merits of these measures. 


no 


discuss same 


will canvass the 
Owing to the variea 
interests, it is seen that co-operation all along 


the line is needed. While some non-union 


companies are indifferent, the greatest danger 





arises from the fact that a few union c 
panies are throwing cold water on the m 
ment. Special agents of these companies 


ridiculing it and the results are demorali 





ROSS TAKES UP TOLEDO. 
The Ohio Local Agency Association has \ 
hand in the Toledo 
request of the members in that city. 


situation at the 
Man t 
Ross was in Toledo last week, making an 
vestigation and will get in correspondence h 
the companies that maintain outside offices 

The non-board agencies are not so gre¢ 
factor, but they are annoying and cause 
siderable trouble. With this feature eliminated. 
Toledo would be in fair shape. 


taken a 


ot dl 
MEETING HELD AT ELYRIA. 
L. J. Bonar of the North America d 
Cyrus Woodbury of the Queen were at Elyria 
on Friday, in the interest of the campaign for 


education. Manager Ross of the Ohio Agency 
Association was also present. 
attendance from 
and Oberlin. 


Agents were in 
Elyria, Lorain, Wellington 
The object of the movement 
was presented and the agents expressed their 
willingness to assist. C. E. Daniels was chocen 
corresponding secretary. A general meeting of 
business men will be called, at which special 
and local agents will set forth the fire insur 
ance situation and the needs of underwriting 
to produce better results for all 
eal ++ 
AGENCY CHANGES AT CANTON. 

W. L. Alexander of Canton has union‘zed 
and taken over all the union companies rep- 
resented by Chas. S. Cock, who now goes on 
a non-union basis. A few days ago both gen 
tlemen incorporated their agencies. Mr. Cock 
now has the Agricultural, New Hampshire, 
Northwestern National, Union of Pennsylva 
nia, Western Underwriters, Buffalo German. 
Buffalo Commercial, Firemens of New Jer 
Firemens of Baltimore, Northwestern 
Underwriters, Security, Reliance, Erie, Wil 
liamsburg City, National of Ohio, German of 
Freeport. 


sey, 


+ ++ 


DECIDES FOR THE COCHRAN BUREAU 

The arbitrators who met at Cleveland last 
week to investigate the differences between 
Stafford, Goss & Co. and the Ohio Inspection 
Bureau vindicated the bureau 
Judge Cary of the German American appeared 
for Stafford. Goss & Co. J. H. Lenehan of 
the Phenix for the bureau, and H. M. Magill 
of Cincinnati was umpire. At the trial there 
were present Stafford and Goss, Su 
perintendent Patton of the Cleveland branch 
of the bureau, Messrs. Geer and Manchester of 
the Cleveland Exchange. There 
eral hours’ session and quite a display of fire 
works. 


unanimously 


Messrs. 


were SCV 


++ 
LOCAL BOARD AT 
The Canton local agents 
last and 


nal 
CANTON 
organized a board 
weck agreed to abide by Cochran 
All joined except J. H. McCurdy, who 
represents the United States and Allemannia 
The officers of the new organization are Hugo 
Standke, president: Frank M. Cole, vice-pres 
ident; S. M. Liggett, secretary and treasurer 
++ + 
OHIO FIRE APPOINTMENTS. 
following 


rates. 


The 
cently been made in Ohio: 

American, N. J.—M. 8S. Rice, Ashtabula: E. ¢ 
Whitehead, Bellaire: R. T. Howell, Bridgeport; 
Frank B. Corbin, Delaware: S. H. Peterman, Mt 
Vernon. 

American. 
ving Ferrell, 
Allemannisa 


fire appointments have re 


Pa.—J. H. 
Massillon. 
Vernon & Huxley. Salem: J. I 
McBride, Marion: Adolph F. Greenbaum, W2» 
verly: F. H. Hard, Canal Dover. 

Agricultural—C. 8. Cock, Canton. 

British America—J. Leroy 
I. W. Pressler, Napoleon; Smith, 
Toronto. 

tuffalo Germon—Chas. S. Cock, 

Buffalo Commercial—Chas. S. Cock, Canton 

Continental—J. Madison Keller, Bellefontain 

Caledonian—Feederle & Paton, Akron. 


Luding, Cincinnati: Ir 


Cohagan, Marietta; 
Whitten & Co., 


Canton. 


Citizens, St. Louis—Washington Ford, Cald 
well; Herman Miller, Sandusky; Porter, Dutton 


& Co., Gallipolis; John W. Baker, Mansfield; Wil 
son Rice, Germantown. 


German American—John T. Harbiue, Jr., Xeuia; 
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Owen 8S. Higgins, Lebanon; Gustavus A. Kreamer, 
Laneaster; Porter, Dutton & Co., Gallipolis. 

Erie—J. B. Livingstone, Cleveland: W. Scott 
Clark, Chillicothe; B. F. Harwood, Portsmouth; 
Chas. S. Cock, Canton. 

Kagle—August Bruggemann, Henry J. Neihaus 
ind Geo. W. Sechweer, Cincinnati; C. W. Ashar, 
Carthage: William Schulhof, St. Bernard. 

Firemens, Balto.—P. F. Wall, Gallipolis; Pren 
tis Bros., Napoleon: J. W. Berkley, Ironton. 

Fire Association—T. W. Jones, Ravenna. 

German, N. Y.—Addison H. Pearl, Huron; Henry 
Klein, Norwood. 

German Alliance—Gustavus A. 
easter, 

Germania—J. L. Hart, Gibsonburg: 
Foertsch, Reading. 

Girard—Edgar G. Banta, 
Kolp, Greenville. 

Hartford—Hugo C. Frommann, Wapakoneta; C. 
FF. Smith, Upper Sandusky. 

indemnity—Albert F. Fink and L. IL. 
Toledo. 

Mechanics—tIrving Ferrell, Massillon. 

Milwaukee Fire—C. H. Towson, Lancaster: M. 
FE. Hoover & Son, Dayton: Schaffer & Edson, 
Middleton. 

National, Hartford—Verter. Dutton & Co., Gal 
lipolis: F. H. Houghton, Collinwood. 

National Standard-—Jones, Montgomery & Haass, 
Cincinnati; James W. Lee & Ce., Cleveland. 

Norwich Union—VPorter, Dutton & Co., Gallip 
olis. 

National Union—J. L. Rice & Co., Cleveland. 

N. &. & Frank W. Jones, Ravenna. 

Pennsylvania—Geo. W. Corey, Lebanon. 

Phenix, Hartford—Vorter, Dutton & Co., Gal 
lipolis. 

Royal—Hugo C. Frommann, Wapakoneta. 
St. Paul—J. H. Lawson, Delaware: C. F. 
Paulding: Porter, Dutton & Co.. Gallipolis. 

Springfield F. & M.—Porter, Dutton & Co., Gal 
lipolis; O. P. Shinkle, Bernard W. Duke and 
Adolph G. Stamm, Cincinnati; Chas. Vandenburg, 
Findlay; Kathaleen Johnson, Findlay; Gustayus 
A: Kreamer, Lancaster. 

Sea and Lake—Mitchell & Co., Cleveland. 

Security—Chas. S. Cock, Canten. 

United States—Vernon & Huxley, Salem; John 
Il. MeBride, Marion. 

Union, Pa.—Vernon & Huxley. Salem; Henry J. 
Klevorn, Delphos: Thomas C. Edwards, Ironton: 
Chas, S. Cock, Canton. 

aad ~~ 


CONDITIONS AT MIDDLETOWN 


Kreamer, Lan- 






George C., 


Urbana; James B. 


Boddy, 


Except for the difficulty of getting enough 
insurance on some of the larger risks, insur- 
ance affairs at Middletown are in a very sat- 
The local board tariff is 
well observed, but as it is in some instances 


isfactory condition. 


below the Cochran tariff, some companies will 
not accept the business at the board rates. The 
Firemens Fund and one’ or two other com- 
panies have withdrawn from the town, but will 
probably return when the local board has ad- 
vanced the rates to the Cochran figure, which 
it is now doing. There is some lack of confi 
dence of the agents in one another, and excess 
lines are sometimes placed in Hamilton or 
Dayton instead of through other agents of the 
town. 





OHIO AND WEST VIRGINIA NOTES. 


Bell & Hoskin get the Manchester at Day- 
ton, Ohio. 


The Continental expects to write $160,000 in 
premiums in Ohio this year. 


The German of Pittsburg is withdrawing 
from some unprotected and unprofitable towns 
in Ohio. 


W. S. Ward has retired from the agency 
of Ward & Slough at Mansfield, and has been 
succeeded by M. V. Brust. The firm is now 
Slough & Brust. 


C. F. Souder will continue the business of 
the General Insurance Agency Company at 
loledo, under the same name, having pur 
chased all the stock of the company. 


ALLAH’S PROPHET 


PROCLAIMED HIS DOCTRINES 
WITH NO GREATER FERVOR 
THAN WE MAINTAIN THE SU- 
PERIORITY AND GUARANTEE 
EXCELLENCE OF 








PURE FINE PARA RUBBER BANDS 





UNDERWRITING IN MICHIGAN | 


BEET SUGAR INDUSTRY DISCUSSED. 


State ‘Agent Carver’s Observations as to the 
Operations of Plants—Their Value 
as a Risk. 





J. G. Carver, Michigan state agent of the 
Liverpool and London and Globe, read a brief 
but interesting paper at the last meeting of the 
Michigan Field Club on the beet sugar indus 
try. He’ said: 

“During the past decade, I believe that no 
line of trade has entered the State of Michigan 
that presents to the fire underwriters a greater 
amount of insurable values than the industry 
of beet sugar. Since the erection of the Michi 
gan Sugar Company’s plant, the first operated 
in this State, the fever of enterprise has so 
widely spread that localities have taken up 
the new industry and both producing and non 
producing capital has been attracted to its 
line, without reference to the conditions that 
go to make up dividend-producing properties 

“Capital represented by successful men (‘in 
their particular line of business’) has been at 
tracted in this direction, and to-day some of 
the beet sugar industries are not producing in 
realty what the preliminary figures of promo 
ters presented to their incorporators 

“Mother Earth hath her hidden deposits 
of rare value, arid has attracted man to locate 
and toil in places remote from convenience, so 
hath she also chosen the places where the soil 
giveth forth greatest percentage of sugar to 
the vegetable. Demonstration has shown that 
the principle and system of operating plants 
is correct; therefore, location and condition r¢ 
main for success. Were the sugar indus 
of Michigan dependent upon the Amer 
farmer, I fear none would be a success. The 
labor-saving devices now used in agricultural 
farming have unfitted the average American 
farmer for truck gardening, which the cultiva 
tion of beets so closely resembles 

“It requires the time of one man during 
growing season to care for five acres of beets; 
thirty-two men for the quarter section, and it 
requires about eight thousand acres of beets to 
supply a six hundred ton factory; each of such 
factories would require sixteen hundred meu 
or women to acquire that humble prayer-iike 
attitude in the fields to prepare the material 
for each of such factories. Demonstration has 
shown that the renting of land and hire of la 
bor will still net an average of $15 per acre, 
or $20 per acre, where land is owned and labor 
hired, in such localities as is favorable to beet 
raising. 

“One of Michigan’s most prosperous factor 
ies has imported three hundred Russians from 
Nebraska for field labor, being unable to get 
sufficient help in their locality. This same fic 
tory has twenty miles of railroad running into 
the farming country, most favorable to the 
growing of sugar beets. and this same factory 
shows a net profit of $120,000, for the year of 
1900. There are two processes of manufactur 
ing used in the Michigan factories, one as the 
Stebbins, the other the Osmus: the Stebbins 
process costs about four times that of the Os 
inus process. The former process yields 240 
pounds of sugar per ton, while the latter yields 
210 pounds of sugar per ton. Sugar beets run 
ning 14 per cent sugar will pay the growers 
$5.16 per ton, and the average crop will run 
ten tons to the acre. The economical system 
is easily noted. 

“The manufacturing expenses can be materi 
ally reduced in producing sugar, as the fixed 
expenses are as great in a four hundred ton 
factory as that of a twelve or fifteen hundred 
ton plant, while it is estimated that the larger 
sized plants have 12% per cent advantage in 
operating expenses over the smaller plants 

“The sugar companies recognized the fact, 
and some are already planning to double or in 
crease their capacity. If the original plans 
were adhered to, in the construction of the later 
and more modern plants, and care was ex- 
ercised regarding the exterior exposures, I be 
lieve the insurance companies could well recog 
nize this industry as a_ preferred business, 
where a warrantee that sufficient insurance 
would. be carried 

“The process of manufacturing sugar is 
not a hazardous one from insurance standpoint. 
ovtsidé of the sulphur burners which are of 
heavy iron material and are surrounded in 
more modern plants with concrete and iron 


T 
The fireproof construction used in general in 


| 
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these modern plants is not on account of the 
hazardous process of the product manufac 
tured, but, owing to the expensive machinery, 
this great precaution has been taken 

“The principal hazard to the later and more 
modern factories is created after the original 
plant is completed by frame superstructures 
and alterations, which in most cases does not 
conform to the fireproof material otherwise 


Use d “ 





COWARDICE IS CHARGED. 
lhe Manistee Iron Company of Manistee, 
whose plant was damaged over $30,000 by fire 
\ugust 1, on which was carried $14,000 in 
surance, has sent in a communication to the 
common council charging inefficiency and cow 
ardice on the part of some members of the 


fire department, and the company asks the 


city for some assistance in re-establishing its 
business 
++ + 


WATKINS AGENCY IS INCORPORATED 
Watkins & Co. of 


Grand Rapids has incorporated with $10,000 
capital. The principal incorporators and stock 
holders are C. W. Watkins, A. Benjamin, Jr., 
S. M. Lemon, John A. Covode, G. Stewart 
Johnson, A. S. Musselman, William H. Jones, 
J. Boyd Pantlind and Dudley E. Waters. The 
corporation will be known as the Grand Rapids 
Insurance Agency. Most of the incorporators 


The local agency of C. W 


ire outside business men 

Following are the companies represented in 
this agency: Phenix of Brooklyn, London & 
Lancashire, New York Underwriters, Scottish 
Union and National, Liverpool & London & 
Globe, Imperial, Northern of England, Sun of 
London, Travelers, 
\ccident 


American Surety, Central 


~- ++ 
MC BAIN INCORPORATES HIS AGENCY. 

W. Fred. McBain of Grand Rapids has in 
corporated his local agency with $10,000 cap 
ital. It will be the Grand Rapids Fire Insur 
ance Agency. The incorporators are W. F 
McBain, H. L. Bogue, J. F. Baker and J. H 
*[ughston 

lhe companies represented are as follows 
National of Hartford, Connecticut, “Provi 
dence-Washington, Niagara, North British and 
Mercantile, Firemans Fund, Union Assurance, 
Citizens of New York, Victoria, Citizens © of 
Missouri, Law Union and Crown. 

++ ++ 


MICHIGAN FIRE APPOINTMENTS 


The following are Michigan fire appoint 
ments : 
. 

American, N. J.—Lansing Ins 
kK. C. Lawrence, Hartford 
Etna—Uenry J. Mann, Ann Arbor 

American Central—John Davis, Monroe. 
American, Da Frank O. Wickham, Frankfort 
American, Mass.—Warrer M, Trude, Saginaw 
Agricultural, L. C. Blood, Lansing. 
Roston—Wm. W. Larcus, Muskegon 

Cooper, O.—Lansing Insurance Agency, Lansing 
Continental—W. Reynolds, Hillsdale; Camp 
bell & Weaver, Hopkins Station; C. H. Fuller, 
Oxford 
Concordia—Lansing Ins. Agency, 
Farmers’, VPa.—The 

sing 

County of Philadelphia, Pa.—Edward F. G 
Smith, Adrian: Lansing Ins. Agency, Lansing. 
German American—William Hl. Browne, Green 


Agency, Lansing 


Lansing. 
Lansing Ins. Agency, Lan 


Girard—Harry J. Phillips, Fenton; Lansing Ins 
) Lansing. 

Hartford, Conn.—Ross & Harris, West Branch 

State, IL.—Joseph Hoermann, Detroit; Lansing 
Ins. Agency, Lansing; Isaac R. Jameson, Mt 
Pleasant: Aldrich & Smith, St. Louis. 

Law Union—Clarence B. Wardle, lLonia 

Milwaukee—Chas. 8S. Emery, Lansing 

Milwaukee Mechanics’—William Hl. Faucett & 
Bro., Calumet: W. Frank James, Hancock; R 
Skiff Sheldon, Houghton; Jos. EK. Reau, Marquette 

National, Conn.—L. S. Updyke, Allegan; W. H 
Putnam, Durand: Richard EF. Barron, Howell; J 
©. Doesburg, Holland: John IP. Wilkes, Plainwell 
National Union—Bierce & Sage, Dertoit. 

North B. & M.—Blackburn & Co., East Tawas; 
Joseph Weinhold, Jackson; Ross & Harris, West 
Branch, 

Pennsylvania—Chas. T. Smith, Rockland. 

Potomac—Lansing Ins. Agency, Lansing. 

Queen—L. ©. Miller, Three Rivers. 

Security, Conn.—Lansing Ins. Agency, Lansing 

Springfield—John T. Wiggins, Gaylord; Wm. J. 
Schuenight, Milan; Edgar H. Hotchkiss, St. I¢ 
nace, 

Union Assurance—Clarence B, Wardle, Ionia. 

Union, Pa.—Lansing Ins. Agency, Lansing. 


C. L. Collins, receiver for the Michigan 
Manufacturers Mutual Fire, is sending no- 
tices of assessment to old policyholders 
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ILLINOIS STATE. TOPICS. 





LOCAL FIRE AGENTS ARE IN SESSION, 








Annual Meeting of the State Association Held 
in Chicago—All Old Officers Are 
Re-elected. 





The 
Agents 


Illinois Local 
\ssociation in Chicago last 

The did 
prepare any program, believing that a meeting 
should held next 


could _ better 


of the 
was held 


annual meeting 


Saturday executive committee not 
interest 

Jacob 
Wachenheimer of Peoria was in the chair with 
J. J. Van Every of Chicago as secretary. 

In giving his report, President Wachhen- 
heimer stated that the year’s work had been 
progressing quietly yet effectively. He took 
the ground that his administration was not 
a “reforming” one, nor one seeking redress 
from fancied grievances, but that the organ- 
ization was more of an emergency association 
to be put in operation if needed to uphold its 
rights. He advocated moral suasion rather 
than an aggressive course for the state asso- 
ciation, and desired it to be prepared for any 
contingency. 

In referring to the legislation of last winter, 
he asserted that the officers and committees 
of the association opposed the local agency 
license bill of lack of unanimity of 
opinion among members, and because 
companies as a whole were opposed to it. He 
said that the number of hostile bills 
introduced kept the legislative committee busy, 
and there time for fathering meas- 
ures. It was felt it was wiser not to ask 
legislation under such conditions. 

R. S. Critchell of Chicago, in giving the 
treasurer's report, stated there was a balance 
on hand of $590. He reported for the legis- 
lative committee, giving reasons for its sup- 
pressing the agency license bill. He argued 
that there must be more personal work on part 
of members during a legislative season and 
less talk. 

Manager Stebbins reported that he had vis- 
ited eighty-eight towns since the last annual 
meeting, and called on about five hundred 
agents. He called attention to the indifference 
of side line agents and small fry to the agency 
movement or, in fact, to any factor that 
tended to improve the business. He advocates 
more personal work among members to get 
their. associates in the organization. He found 
that most agents were in politics and often 
controlled the nominations. He criticized the 
political apathy of Cook County local men, and 
urged more activity in Chicago along political 
lines. Manager Stebbins averred that special 
agents had assisted in the movement by en- 
couraging agents to join. 

The grievance committee reported that it had 
adjusted several difficulties during the year in 
a quiet manner. 

President E. W. Wilson of the 
ciation was introduced and made 
remarks. Officers of the present 
tion were re-elected as follows: 

President—Jacob Wachenheimer, 


be spring at which 


be aroused. President 


because 
also 


also 


was no 


Utah Asso- 
some brief 
administra- 


Peoria. 


Vice-president—Charles P. Whitney, Chi- 
cago. 

Second Vice-president—Frank E. Dooling, 
Springfield. 

Third Vice-president—Lake W. Sanborn, 
Galesburg. 

Treasurer—R. S. Critchell, Chicago. 

Secretary—J. J. Van Every, Chicago. 





SUITS ARE ALL DISMISSED. 


H. H. Klayer, the discharged employe of 
the Aftna, who has gone to all lengths to 
make trouble fer the company, and recently 


began on other companies, has received a body 
blow at Louisville, Ill. He brought suit in 
Clay county against the Aftna, Fire Asso- 
ciation, Springfield, Phenix and their agents 
for alleged back taxes. Judge Farmer held 
that he must give bond on these suits. He 





a 12, _ 





defaulted on the bonds 
thrown out of court. 


and the suits were 


++ ++ 
SHERWOOD’S ATTITUDE IS UNCHANGED. 

All the agents at Springfield are now send- 
ing their daily reports through the stamping 
Scott & Hoblit, 
Northwestern National; E. 


secretary, 
sent the 


except who repre- 


S. Sher- 


wood, former secretary and rater, and Jacob 
Ritter, whose principal company is the Ger- 
mania. The attitude of Mr. Sherwood in re- 


fusing to recognize the stamping bureau _re- 
mains unchanged. It is understood that his 
companies are leaving the question entirely to 
him. 


_- 4 


WANT PANA DAILIES STAMPED. 
A committee from the Illinois State Board 
visited Pana a few days ago and recommend 
that the agents be required to send their dailies 
through the Decatur stamping bureau. The 
committee secured the signatures of almost all 
agents to the proposed arrangement. Two 
agencies at Pana are causing some rate trouble. 





ROCKFORD ANNUAL PREMIUM RETURN 





Receipts Shown as Taken from the Report 
Made by Local Agencies to the 
City Collector. 





The following are the premium returns from 





Rockford showing annual receipts up to 
July 

Harry Allen Cc. W. Sheldon 
Dubuque F. & M..$ 57 Farmers ......... 826 
Milwaukee Mech.. 5833. «- Transatlantic 173 

- North German .. 193 

Total ... “640 N. W. National 971 

Frank E. C ‘olehour— Firemens, Md. 242 
New Hampshire..$ 1,26 Germania .... .... 829 

{. Early 

Etna .... $ 685 — RRRAEe .$ 3,236 
Hartford. 1,113 H. W. Williams— 
BEGROVER 2.6.0 sce 170 Westchester 1,026 
Liv., Lon. & Gl.. 2,884 Unien, Pa. ; 172 
Manchester @ — | eae 308 
National, C onn. .. 1,604 Firemens, N. J.. 40 
Newark ... ...«. 680 State, Pa. ...... 72 
Northern ... .... 969 Helvetia a: saan 335 
Phoenix, Hart.... 1,554 American, Mass. . 260 
Queen iP ahead 651 

MEE. -acniasnenee $ 2,903 

Weted 2.0 sec ue J.B. WwW hitehe ad— 

D. P. Gray Phenix, N. Y. 400 
American Cen... 454 Norwich Union 445 
Firemens Fund... 599 oes 
Franklin, Pa.. .. 327 Total . S45 
Niagara Swe 647 John H. 

NETTIE Ea eS MD sscviscccrcoe 
- OT eee 44 

otal ...2. «00 Rae British America.. 320 

Ed A. Camlin Commercial Un... 2,627 
Agricultural .. ..$ 766 Connecticut 1,207 
Reliance ... 431 Caledonian 882 
Delaware ... .. 297 Equitable es 470 
Germania ... 785 Citizens, Mo..... 56 
Williamsb’g Cc ity $46 Fire Association.. 1,814 
American, Pa.... 886 German Amer.... 2,333 
New Hi: umpshire. . 1,230 Home... ....... 3,006 

- Hamburg Bremen 879 

Wotal .osco «sch OOM Ins. Co. of N. A.. 1,265 

W. C. Johnson BMMOTIME 44. cess 369 
Greenwich .. $ 52 London & Lane.. 1,298 

W. and C. . Knapp— Lancashire ... .. 1,161 
Orient .. 3 caw: @. 2 ©. 006 235 
Kate F. O'Connor Merchants, N. J.. 518 
Concordia ... ...$ 348 Magdeburg ... 350 
Milwaukee Fire. . 41 Nth. British & M. 1,862 
Northwestern Nat 886 New York Und.. 1,802 

-- - National, Ire. . 613 
rarer $1,675 Pennsylvania .... S81 

F. M. Puffer— Providence Wash. 904 
Thuringia .. ‘ 530 =Phenix, N. Y. 4,599 
Royal Exe hange. . 145 Philadelphia U nd. "820 

- Pheenix, Eng. . 600 

Total $ 675 Palatine 865 

R. H. Ross Royal . 4,506 
Glens Falls ..... $ 82 Springfield | a 1,601 

E. S. Starweather— Scottish Union 104 
Continental $ 584 St. Paul F. & 1,002 

Charles’ E. Sheldon Union, Eng. 663 

“General Agency’’— Western, Can. .. 564 
American, N. $10,694 ——_- 
Security, Conn. .. 4,219 Total ... ......$40,855 

Total .$14,913 





ILLINOIS NOTES. 

The County of Philadelphia goes to E. S. 
Sherwood at Springfield, Ill. 

A. G. David & Co. have opened an insur- 
ance agency at Carlinville, Ill. 

B. S. Hayes succeeds Smith & 
Murphysboro, Ill. The agency is 
basis. 


of 


union 


Hayes 
ona 





It is understood that H. B. Bort, who has 
been traveling for the Niagara in the West 
without any special field, will retire from its 
service in a few weeks. He was formerly 
secretary of the Beloit (Wis.) Mutual and 
was taken over when the Niagara reinsured 
its business, 





LIFE INSURANCE CIRCLES 


REGISTER TELLS OF THE MOVEMEN1 











Convention Address of the President of th: 
National Association of Life Under- 
writers at Portland. 





President Register in his annual address | 
fore the National Life Underwriters Assoc 
tion at Portland, said in part: 

“We thank our friendly critics for sayii 
that if the National association is to be 
magnet to field workers, that full and fr 
discussion from the floor must be allowed, a: 
that we shoud not be afraid that a measu 
will be suggested or an opinion express 
which will hurt someone’s feelings, for whic 
the association is, of course, not responsib 
I voice the views of the membership in sayin 
that these annual gatherings are not merely fi 


the purpose of having a good time, but to 
evoke from every man vital and _helpiul 
thoughts. No man is made only for himself 


and his own private affairs, but to serve, profi 
and benefit others. It is very good to hea: 
a lot of pleasant platitudes about what should 
be, but we need action like that in closing a 
risk. If anybody thinks that he may be shut 
out, he will find the bars are down, and that 
we are all ready to enjoy an old-fashioned ex 
perience meeting in shouting for the glory of 
the agents’ mission. 

“There are many subjects of the hour that 
could be profitably discussed. An army of 
intelligent agents carries much influence, and is 
quite capable of advising upon matters that 
concern the insurer, with whom they come in 
closer touch than do the officers of the com 
panies. Perhaps the executives are only wait 
ing to be told the secret of how to get together 
and agree upon principles by which this great 
business can be conducted without undue fric- 
tion, and devise measures that will prevent 
any tendency to popularize systems beyond the 
verge of safety. 

“A question worth considering is whether 
much of the literature circulated antagonizing 
companies is not wasted energy. It helps the 
class who practice the eyils that are condemned 
As a rule, those who are not sufficiently in 
formed, and haven't the ability to argue or 
persuade men to insure, rely upon this an 
tagonistic literature. If, instead of vitupera 
tion, such agents were instructed how to in- 
sure lives, and not have their minds filled full 
of invidious comparisons, both the quality and 
quantity of the business would be enhanced 
The agent who goes around with his pockets 
full of such stuff doesn’t argue the merit or 
need of insurance, but inveighs against his rival 
and sells his goods over the bargain counter 
Keep the fountain of the business from pollu 


tion, and then the stream will brim over with 
pure methods. 

‘There is a tremendous opportunity and 
responsibility for the better class of agents 


in drawing up out of the depths the weaker 
ones who haven't the strength to do better 
There is some hope for some of them in re 
formation. The worst man that ever breathed 
can be reformed, but it requires time and the 
influence of such environments should be 
found in the associations. We can never ac 
complish the victory over evil single-handed, 
and common interests should actuate us to 
united effort. It is some consolation to know 
that even the public is learning to discriminat¢ 
between good and bad agents, and that a dis 
reputable .agent is not considered-a type of 
our business, but its caricature. Though life 
insurance is conducted along commercial lines, 
yet if the sole thought of agents is to secure 
risks regardless of proper methods then disaster 
will come. It is for us to avert such a calam 
ity. 


as 


work of the life insurance 
day, though easier in details, is on the whole 
more difficult than ever before. Many 
have fastened themselves on the business-lik 
parasites, and the work imposes greater effort 
on the agent and makes a greater demand 
upon his skill, outside of the good he feels 
can be done for the widow and fatherless. The 
insuring community is better informed on the 
subject and the average agent breaks dow: 

The successful agent, therefore, must be higher 

than the average. We rejoice that this condi 

tion compels the development of a higher 


‘The agent to 


evils 
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standard of character and ability. The selec- 
tion of the right kind of men does not seem 
yet to have governed the management. The 
idea prevails in some offices that it is all right 
exapley imps of darkness to get business, 

wided angels of light visé the risks. The 
gent who can corral the largest volume of 
siness, even if it is given away, has often 
n accredited with more honor than the plod- 
der, whose smaller business sticks. 


It is clearly the purpose of the National as- 


iation to improve the character of the men 
engaged in the business. It is not intended to 
consutute the local associations as courts of 
inquiry into the conduct of its members. That 
would be treading on dangerous ground. There 
is nothing to prevent a manager from em- 
ploying a disreputable agent, if he chooses 
to do so. But 1 do not believe that as a busi- 
ness proposition, any manager, having due re- 
gard to his own interests, would continue to 
employ anyone unworthy of confidence. There 
might be some who would do so, but the large 
majority would only be too glad to have in 
their possession information that would pro- 
tect them against unscrupulous and unsuc- 
cessful solicitors. Everyone of you have em- 
ployed many persons whom you would not 
have employed had you had information about 
them which you might have secured from 
others. _When you found out what their rec- 
ord was you dismissed them, and in many 
cases did this after losing a great deal of 
money. 
“Former conventions have discussed this 
subject exhaustively, and the time has arrived 
when moral suasion should be supplemented 


by positive action. Many of the evils that 
have grown up have been the natural resulc 
of the rapid increase of the business in the 
past fifty years. But with this record behind, 
it is incumbent upon experts in the field to 
prevent further growth, and, in time, to elimi- 
nate them. Like new diseases, these evils 
seem to be increasing with new remedies. 


| his unfortunate condition of affairs is largely 
due to the lack of harmonious action on the 
part of the companies and the loose and un- 
systematic methods employed by the managers. 
but we must not condone crime even in high 
places, nor should we depend upon pasteboard 
laws that are ethically good, but practically 
inoperative. Doctors and lawyers do not need 


laymen to teach them liow to be skilful in 
their work, nor are we benefited by good- 
natured legislation through which may be 


driven the preverbial four-horse team. 

‘The intelligent insurance manager of the 
future will not employ men of reckless meth- 
ods who leave a trail of defilement wherever 
they go, but will demand clean workers who 
will enoble fSetmselves as advocates of the 
noblest business in the world. This means 
that the unfit must be set aside for the fit. 
Why not have the best? We compare our 
work with that of the preacher and teacher. 
30th are carefully educated in ethics. Both 
are set apart. If our work is as elevating 
as theirs, then we should have as noble men 
in it, and rid our ranks of the unworthy, if 
we cannot reform them. The remedy is in 
the hands of the underwriters’ associations. 
We cannot control some things about the busi- 
ness, because they are in the hands of the 
superior officers. But if there is any one 
thing we can do it is to control the men we 
employ. 

“See what is 
mercantile 
sociation 
says a 


being done 
business. 


of credit 


the 


as- 


to protect 

There is a National 
men, and the credit man, 
writer, is an indispensable adjunct of 
every large business. Inasmuch as the bulk 
of business is done on credit, the value of 
their work is obvious. It is not too much 
to say that the new methods of extending 
credits will lessen the liability to commercial 
panics quite as much as the united efforts of 


banking institutions. Character has more 
than ever become the basis of credit. It is 
said there was a time when a man might 


gamble, drink to excess and indulge in riotous 
living, without suffering much, if any, loss 
of prestige in the business world. This is 
no longer the case. The modern credit man, 
besides ascertaining the strength of a mer- 
chant’s business, the amount of his assets and 
liabilities, also takes nate af his personal 
character. Many men who are leading double 
lives, and who suppose that no one is the 
wiser, would be surprised to learn that the 
truth is known to more than one credit man. 
Locked up in the latter’s safe is information 














that would cause widespread scandal if made 
public, and bring ruin to many concerns. 
“That our business may be as safely guarded 
any other is our ambition. The views 
herein stated were emphasized upon many 
occasions, attracting the attention of the press, 
which gave them widespread notice. Realiz- 
ing that the unworthy agent is one of the 
greatest evils in our business, they generously 
supported our plan, by which we hoped to 
devise means for co-operation against the dis- 
reputable class who are injuring the business. 
A reference bureau has been for some time 
in successful operation on a limited scale out- 
side of the National association. Its success 
warranted the belief that, under proper regu- 
lations, its benefits might be extended to all 
the general agents in the country, and a sys- 
tem adopted that — be permanent. At 
this stage, I received a communication from 
the Underwriters Protective Association of 
New York, an incorporated body and well 
equipped organization, whose services would 
be much more efficient and much less ex- 
pensive than if a special bureau was created 
for the purpose by the National Association 
of Life Underwriters. The subject was care- 
fully investigated at the midyear meeting of 
‘the executive committee, and unanmously 
sanctioned. The details will be mentioned by 
the chairman in his report. To make the 
scheme effective, it must have that generous 
support which we confidently expect. 


as 


“It will require a severe struggle to reach 
the status of a perfect agent, but it may be 
attained when we are just to ourselves as 
well as to others, and when the brotherhood 
of agents becomes an established fact and 
not a dream. This is not inconceivable, for 
the underwriters associations, though slowly 
moving toward the good, will be the medium 
through which we shall reach it. As surely 
as life insurance is a benefactor of the race, 
so surely must fits advocates be governed 
by the law of love, that is its foundation. 
Broad-minded, generous, and just we must 
become. Fairer and truer to one another. 
And as the great current of time is flowing 
into another century, it will sweep our work 
on toward the perfection we desire, and the 
good work and the good worker become as one 





in their high mission.” 
SECURITY MUTUAL'S NEW POLICY 
The Security Mutuals new policy is not a 


gold bond. It is an endowment providing for 
an additional sum in case of death before ma- 
turity. At age 35, if the death occurs during 
the fourteénth year, $1,098 is paid; fifteenth, 
$1,196; sixteenth, $1,294; seventeenth, $1,392; 
eighteenth, $1,490; nineteenth, $1,666; twen- 
tieth, $1,666, plus the annual premium and in- 
terest for fraction of the year. The policy is 
incontestable from date. 


++ ~~ 
NEW CHICAGO COMPANY INCORPORATED. 

The Mutual Life of Chicago has begun to 
incorporate with $500,000 capital, not less than 
$100,000 of which shall be paid-up. If the 
company commences operations it will be sev- 
eral months before it is ready for business. 

It is understood that a well-known New 
York Life manager in Chicago is back of the 
new company and will be its underwriter 

+ ad 
JOHNSON TAKES THE NATIONAL. 

H. L. Johnson, a well-known business man 
of Cincinnati, has been appointed manager of 
the National Life of Vermont for that city, 
succeeding H. W. Hutchins, who went with the 
Young Men’s Mutual. The office will be con- 
tinued in the Perin building. 

+ + 
AFTER THE DEBENTURE PEOPLE. 

Ida Clelland has brought suits against a 
number of the most prominent men of Colum- 
bus who are stockholders in the Ohio Deben- 
ture Company to collect $2,651.40, which she 
claims is due her for money paid in and for 
which she received nothing. The suits are 
brought individually against these gentlemen 
on the ground that they 


were conducting a 
lottery, and in addition she asks for $500 
damages. 

Sarah A. Beaman has also brought suit 


against the Ohio Debenture Company to re- 
cover $1,357.80, and has brought attachment 


proceedings against the amount the company 
has deposited with the treasurer for 
security of its patrons. The claim 
that this money is not held in trust because 
the business has been declared illegal by the 
Supreme Court, and that it is to at 
tachment. Suits have brought 
against other companies on the same grounds, 
and it is considered a new point of law in the 
litigation against 


tate the 


is made 


subject 


also been 


these companies 
i Sa 


WRITINGS OF THE NATIONAL. 


The National Life of Vermont has written 
$10,324,000 of business up to September be 
ing a trifle less than the same period of last 
year, which is a good record, owing to the 
higher rates. Olmsted Bros. of Cleveland, 
managers for Ohio, lead all other agencies, 


having passed the Pittsburg agency last month 

New York and ‘Boston also show 

the grand aggregate 
++ 

PENN MUTUAL IN CLEVELAND 

Mutual 


up well in 


++ 


The Penn has $800,000 of 
business in the territory of Capt. F. A. Ken- 
dall of Cleveland thus far 1901. This 
eclipses the record for all of last year. The 
Cleveland office controls considerable broker- 
age, especially term business. A of 
partnership term policies have written 
The Penn is active in field this year and 
will round out a good volume of business 


ae 


written 


in 


number 
been 
every 


++ 

SACKETT SHOWS NATIONAL’'S PROGRESS. 

Secretary R. E. Sackett of the National 
Life, U. S. A., thus writtes to policyholders 
of the company’s progress: 

“During the first eight months of last year, 
ending August 31, the National issued §$2,- 
500,000 of new business; during this year, 
for the same term, the new business of the 
company amounted to $5,000,000 For the 
month of August last year the new business 
was $242.750, as against $605,000 for August 
of this year. 

“We are also pleased to inform 
the renewal premiums collected to 
of this year were 20 per cent 
the amount collected during the same period 
last year. Every claim has been promptly 
met and there are no contested claims upon 
the company’s books.” 


you that 
August 31 
greater than 


++ ++ 


SPRINGFIELD (OHIO) LIFE POLICIES. 
Springfield, Ohio, is regarded as a good life 


insurance field, a number of wealthy men there 
carrying heavy insurance. The late John H 
Thomas had about $250,000. The following 
are some of the well-insured men: W. S. 
Thomas, with about $150,000; A. S. Bushnell, 
with $150,000; Judge A. N. Summers, with 
about $100,000; T. J. Kirkpatrick, with $100,- 


000. Ross Mitchell has received about $80,000 
from matured policies in the past few years. 
It is estimated that about forty men in the city 
carry $15,000 to $50,000 each. 


++ ++ 
SWINDLER OPERATING IN OHIO. 
The report comes from Coshocton, Ohio, 


that somebody is going about over the country 
from house to house asking to see life insur- 
ance policies held by the occupants, and repre- 
senting himself an inspector for various 
companies. His plan is to offer to take the pol 
icy and pay a certain sum therefor by check 
from the home office, collecting a small fee 
advance. 


as 


++ ad 


OHIO LIFE APPOINTMENTS. 
The following life 
cently been made 


appointments have re- 


in Ohio: 





#tna—Chas. F. Krafi, Orrville; J. C. Hoskins, 
Toledo; J. A. Stiggers, Van Wert: oO. W. Regen, 
Lima; R. Rayburn, rr 

Bankers, Des Moines—C. EF. MeMillen, Akron; 
+. P. Lutz, Hamler. 

Connecticut — p E. H. Rankin, Cleveland, 

Equitable, N. Y. W. Harshman, Gustavus. 

Equitable, Des oe M. B. Lehr: Kenton. 

Fidelity Mutual—Albert F. Fink, Toledo. 

Federal—L. B. Buckingham, Madisonville. 

Home—Charles A. Spenny and W. C. Spenny, 
Columbus; I. N. Austell, Piketon; A. H. Kemerly, 
Carey. 

John Hancock—G. Lackey, Akron. 

Michigan Mutual H. 5 * Dempsey and Thomas 


J. MeQuaid, 
Mutual 


Columbus. 


Benefit—Homer C. Brooks, 


Zelda; 


Jas- 








per A. Rutherford; Zeal; Thomas J. Willison, 
Cincinnati; Samuel T. Price, Paulding; Samuel 


Fleming, Van Wert. 
Mass. Mut. Life—C. F. Coleman, Cincinnati. 
Mutual Life—L. <A. Thoroman, Dunkinsvil-e: 
C. Lenty, Ashtabufa; J. E. Sutcliffe, East Live: 


pool; J. S. Montgome y. 

Newark; HI. 
N. ¥. Life 

patrick, Bethel; Fred 


tailey, Napoleon; T. W 

F. Coates, Alliance. 
Marie Boulware and J. M. Fitz 
os i Cincinnati; G. K 


Giese, 


Dowd, J. C. Trader and J. J. Rochford, Toledo: 
Isanc Kahn, Cincinnati; A. L. Baker, Sebring 
Chas. M. Miller, Lakeview; John C Dubler, 
Zanesville; Johu W. Myers, Freeburg 

Northwestern—J. A Barr and Seward L. 
Holmes, Canal Dover; C. F. Moore, Marietta: 


George M. Gallagher, Batesville; A. . Crum, 
Eaglesyille; G. C. Lockwood, Perry; C. E. Molder, 
Ontario 

National—D. A. Miiligan, Girard; F. D. Miler, 


Alliance. 


Pacific—J. W. Stratton, North Baltimore; T. H. 
M 


Gore, Cleveland; W. Woodruff, Cleveland. 
Pheenix—Nick Smith, Clinton. 

State Life, Ind.—A. J. Morris, Lima; W. E. 
Richards, Toledo; Frank Root, Pittsfield. 

State Mutual—Joseph F. Faulhaber, Cleveland. 


Wellston. 


Security : 
Gallipolis: P. 


Mutual—Roy 
Travelers—Chas. H. D. 
B. Treash, Akron. 
United States—Ross K. Johnson, 
te + 
NYLIC PAYMENTS IN CHICAGO. 
New York Life 
are getting splendid returns from the Nylie 
Weil, 


has been with the company for twenty years 


Wyckoff, 
Summers, 


Mercer. 


Several men in Chicago 


system of the company. Maurice who 
and is a strong personal writer, receives $325 
Next comes his brother, 
Theodore, who pulls out over $200. Other 
men get in the neighborhood of $200. Many 
agents are receiving from $20 a month up, and 
the system is holding agents. Several agents 
receive benefits from the “Supplemental Ny- 
lie.” 

Maurice Weil, next to E 
the largest personal writer 
in Chicago. Mr. Heyman 
for some months, and hence 
this year is impaired. 

++ ++ 
INTEREST RATES AFFECT WESTERN COMPANIES 

The movement of companies toward a higher 
struck the West, and it is 
very probable that eventually all companies, 


a month from Nylie. 


Heyman, is 
the company 
been abroad 
record for 


5 ate 
of 


has 
his 


reserve basis has 
even in the western field where interest rates 
are supposed to be high, will get on the 3% 
per cent basis. As has been previously an- 
nounced in THe WeEsTERN UNDERWRITER, the 
Union Central Life will adopt the higher basis, 
beginning with the first of next year. The in 
terest earnings of the company decreased some 
what last year, and the earnings of other west 
ern institutions are undoubtedly on the same 
course. 
been offering money at lower rates, and this 
is proving to be a strong factor in reducing the 
earnings from that source. 


Eastern companies in competition have 





LIFE NOTES. 


The Security Mutual of Binghamton has 
written $y50,000 more business this year than 
for the same period of 1900. 


W. M. Woodruff, formerly with the North 
western Mutual at Cleveland, becomes man 
ager of agencies for the Pacific Mutual's gen- 
eral office in that city under P. W. Ditto. 


Commissioner Walter R. Fogg has not yet 
been discharged in the Potomac Life-Piqua 
Mutual Aid case, as the distribution of surplus 
has not been made to members who did not 
consent to the transfer of the Piqua’s business 
to the Potomac. The apportionment was 
made, but the money has not yet been paid 
by the Potomac. 


George H. Brown, who has been superin 
tendent of the Cincinnati district of the Met 
ropolitan for several years, has been trans 
ferred to the Pacific coast, by request. Mr. 
$rown has been in poor health for some time, 
but, notwithstanding that, has made a remark 
able record for his district, both in ordinary 
and industrial business. 


In the case of the Northwestern Mutual Life 
vs. Mabel J. Risley, the Trumbull County 
(Ohio) Circuit Court held that the statement 
in an application that the aplicant does not use 
intoxicating liquors and is a total abstainer, 
which statement was false, will not defeat 
the right to recover, unless it be clearly proved 
that the statement was not only willfu!ly 
false and fraudulent, but also that it was ma. 
terial and induced the company to issue the 
policy 
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- BURGLARY INSURANCE IN WEST. _ 





Condition of the Various Branches of This Line 
Many Claims from Houses Closed 
for the Summer. 


Claims for residence burglary in the West, 
the large fairly 
heavy this summer, due to people leaving their 
A per- 


mit is given without extra charge for vacancy 


chiefly in cities, have been 


houses while on the season’s vacation. 


for a certain length of time, but silverware 
and jewelry are not covered. Burglars have 
preyed on a number of houses thus vacated 
for the summer 

There is a large amount of residence burg- 
lary written in Chicago and since the new chief 
of police, Francis O'Neill, installed the 
burglary companies have been able to recover 
more 


was 
goods, as the police more 
alert and begin to believe the ward “boss” has 
not so much authority as formerly to hold 
them in their places regardless of their lack 
of enterprise and ability 

Mercantile burglary is tabooed and only 
first-class risks written, and then only 
when residence risks are gotten, also. Some- 
times a store is taken as an accommodation if 
it will pull a good line of residence burglary. 

Bank burglary claims have not been so heavy 
f Jate, the looting gangs seeming to be work- 
ing on postoffices. 

The main claims in bank burglary come from 
lamage to the safe and adjoining property. A 
country bank usually puts its typewriting ma- 
chine in the safe at night and in case of ex 
this Many type- 
writer claims are thus received 

The United States Fidelity and Guaranty is 
not pushing very energetically for burglary in 
the West, the Ocean and Fidelity and Casualty 
writing the bulk of it. The Bankers Mutual 
of Des Moines reorganized as a stock 
pany, but has not succeeded in disposing of its 
stock. 

The Fidelity and Casualty’s maximum gross 


~ 


line on bank burglary is $70,000, its net, $15,- 


stolen are 


are 


plosion will be destroyed. 


com- 


The Ocean's maximum gross is $60,000, 

The Fidelity and Casualty 
. 

covers its own losses up to $15,000 and rein- 

sures its liability above that amount; that is, 

| 


1Oss 


000 


its net, $25,000. 


the reinsuring companies pay all above 
The reinsurance 


are in regular form, the reinsuring companies 


$15,000. Ocean's contracts 
assuming their proportionate share of every 
k ss 


BROKERAGE IN ACCIDENT INSURANCE, 





After a Flurry, Almost All Companies Have 
Settled Down to 25 Per Cent Flat 
for Compensation. 
While there was considerable flurry in acci- 


dent circles some months ago over the high 
brokerage some companies were paying, yet the 
old customary figure, 25 per cent, seems to be 
again the ruling compensation and about all 
companies have settled down to that figure 
The A£tna, Fidelity and Casualty and 
Travelers have held firmly to this figure. The 
Preferred stirred up the animals some months 
ago by paying higher commissions if it could 
corral all a Its basis fig 
ure now is 25 per cent, but will pay 30 for a 


solicitor controlled 


good line of risks. Other companies will pay 
30 for bvsiness if a broker has enough of it 
and will play the company for a favorite 
about all the 
business will stand in the way of broker- 
The éxpense ratio of companies which 
accident institutions pure simple is 
rather high. For example, the ratio of the 
Central Accident is 62 
cident of 


Twenty-five per cent is acci 
dent 
age. 
are and 
per cent, General Ac 
Philadelphia 56, Great Eastern 58, 
Preferred 56, North American 57, Union Cas 

It 


ualty 54 


The companies doing other classes 


of business, owing to a large volume of pre 





miums, can reduce the expense ratio, as fi 
example, A£tna 43 per cent, Employers L 
ability 44, Fidelity and Casualty 51, Frankfo: 
48, Maryland Casualty 55, London 39, Ne 
Amsterdam 52, Ocean 43, Standard 45, Trav: 
ers 46, United States Casualty 50. 

It will be seen that with few exceptions t] 
companies engaged in other lines than accidet 
have the advantage on expense ratio. In 
will be that 25 per cent is 
that can reasonably be paid. The 
of accident insurance is about 33 per cent 
With the greater benefits being offered, it 
obvious that there is need for a lopping off « 
the outgo somewhere. 


cases it seen 


loss rati 





GROWTH OF THE SURETY BUSINESS. 
Bonding Companies Are Gradually Pushing 
Out in Smaller Places and Securing 
Profitable Lines. 

Surety companies are gradually extending 
lines to smaller towns and getting 
hold on 
Personal bond has become objectionable, and 
often hard to obtain. It is frequently a deli 
cate and embarrassing matter to ask a friend 

to go ona bond. 

The expense ef a surety company bond re 
tards its growth, but people are geiting edu 
cated to the idea. Fire or general insuranc« 
agents now handling a surety company 
and pick up a premium here and there. 
agents make quite a feature of bonding busi 


their 


good fiduciary or court business 


are 
Sonx 


ness, especially in county seats, where thers 
line of court business or where 
employes hold trust. In the 
larger places nothing but 
surety business and look after the brokerage 


Sa gt od 
positions of 


special men do 





MICHIGAN IS GETTING STATISTICS. 
The 


companies to 


Michigan urging 


statistics 


department is now 


get in their liability 
under the new law. Most companies will soon 
have the figures prepared. The Standard was 
is under 
stood that the Maryland Casualty has made 
some protest. The law requires that in ad 
dition to the 50 per cent reinsurance reserve, 
one for contingent claims be put up at the 
end of each calendar year. The law requires 
that 4o per cent be used as a loss ratio. The 
amount actually paid out for losses is de 
ducted from tthe 40 per cent and the rest put 


the first to comply with the law. It 


up as a reserve, which cannot all be released 
until five years. The law will practically keep 
new companies from doing business in the 
State. 

+ a+ 


WILL PREPARE MORE STATISTICS. 
The members of the Liability Conferenci 


are now preparing statistics showing their 


experience on elevator and liability 
When this is compiled, it may be 


general 
insurance. 
found necessary to make some rate revisions 
The companies have already presented sta- 
tistics on employers’ liability, public liability 
and teams, and this will now be added to 
from year to year. 





CASUALTY NOTES. 


O'Connor & Son of Lima, Ohio, kave taken 
the agency -for the Ocean Accident 


Oscar Ising, United States manager of the 
Ocean Accident & Guarantee, with his wife. 
has returned from Eurone. 


Thomas Roberts, inspector for the Ocean 
\ccident at Cleveland, is republican candidate 
for representative in the legislature 
He should receive the votes of insurance men 


Wallace M. Reed, a brother of A. Duncan 
Reed, executive superintendent of the Ocean 
\ccident, has been appointed special agent in 
the Ohio department with General Agent 
P. W. Ward of Cleveland 


D. A. Macbeth, superintendent of agents for 
the American Bonding & Trust, at the home 
office, will be the manager of the new Bankers 
Surety Company of Cleveland, which will 
shortly open offices in the Williamson build 
ing. 


State 
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National ot 


Fire Insurance 


JAMES NICHOLS, PRESIDENT. 
B. R. STILLMAN, SECRETARY. 
H. A. SMITH, ASST. SECRETARY 





ORGANIZED 
NOV. 27, 1871. 





Company of Hartford, Conn. 2» 











Capital Stock, all Gash.....+....ssseee ose eevee + sees cere sees $1,000,000.00 
Funds reserved to meet all Liabilities .........00. cece cscs ceeeessees 2,3 17,909 63 
Net Surplus over Capital and all Liabilities, .........ce-seesseeee 1,533,879.7 { 

wont Aenea. Tam. F,, BOR aices Komi xeceee Mawnxtinders see .--- $4,851,789.34 


Western Department, Chicago, Ill, : 
FRED S. JAMES, GENERAL AGENT. 
GEORGE W. BLOSSOM, Ass’T GEN'L AGT. 
CHAS. RICHARDSON, 20 Ass’T GEn't AGT 


BRITISH AMERICA ASSURANCE COMPANY 


Established 1833. 





FIRE AND MARINE. 


HEAD OFFICE, - - TORONTO, CANADA. 





UNITED STATES BRANCH. 


Ist Jauuary, 1901. 


ID ia ies asbesben enka ... 1,310,063.19 
Liabilities..... 852,184.34 
Net Surplus. 457,878.85 


HON. GEORGE A. COX, presipenr. J. J. KENNY, vice-eresivenr. 
W. T. BLACKWELL, supr. of acencies. 


A “MILLION DOLLAR” COMPANY! 


| R FIRE INSURANCE 
ARD. comran ..... 
OF PHILADELPHIA, PA, 


Organized 1853. ASSETS $2,078,168. 


Surplus $1,029667, 


This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing. Agents needing 
companies should address 


WM. E. ROLLO & SON, 


MANAGERS WESTERN DEPARTMENT, 


210 LA SALLE STREET, CHICAGO, ILL. 


AYTR: 
SUN 
INSURANCE 
OF LONDON, 
Chief Office in the United States, No. 54 Pine Street, New York. 
1goth YEAR OF ACTIVE BUSINESS EXISTENCE. 
WESTERN DEPARTMENT,: 71La Salle St., CHICAGO, ILL. 
FAGENTS WANTED. 





OLDEST IN THE WORLD. 





LONDON 
ESTABLISHED A.D0.1710. 





THE FIDELITY && CASUALTY GOMPAM, 


97 TO 103 CEDAR STREET, N. Y. CITY. 


I oy eka onsbceexasrhiawerapesiue ai $ 4,435,558 
1,107,870 
13,478 114 


ee EO Eee oe 


COOH ne 


CASUALTY INSURANCE SPECIALTIES. 


FIDELITY—Bonds of Suretyship for persons in positions 
of Trust. 

CASUALTY—Personal Accident, Burglary, Piate Glass, 
Boiler, Elevator, Employer's, Landlord's and Team's 
Liability. 

OFFICERS. 


GreorGE F. Sewarp, President. 
Rosert J. HIuvas, Treas. and Secv. Henry Cross.er, Asst. Secy 








OF NEW YORK 


| want the best men obtain- | 

able for several pieces of | 

Lets! — excellent territory—and are 

willing to make mighty | 

| interesting propositions to 
good men. | 


& 


Every conceivable form of Life Policies ; 


C5—ahe’s 


ADDRESS 
Second Vice-President, 


66 BROADWAY, N. Y. CITY 


B. LANE, 





Royal Union Mutual] 4% ©. 2Ackson. 


President. 
Life Ins. Co SIDNEY A. FOSTER, 
Des 


Secretary. 
Moines. 


The lowa Law Absolutely Protects the Insured. [lest 
Liberal Policies. 


Highest Interest Rate. Largest Cash Settlements. 





STAUDT & COLE, stTatTe acrTs., 
CANTON, OHIO. 





You cannot afford to spend your time selling Life Insurance 


without knowing what we have to offer. 





GHARTERED i866. 


THE HARTFORD LIFE 


INSURANCE COMPANY, 
HARTFORD, CONN. 


33 Years’ Successful Business. 


Every desirable form of up-to-date contract is issued by this old and sterling 
Company. All rates and values guaranteed in the contract. 


“RESULTS ARE BEST PROOF.” 
Eighteen and One-half Million Dollars paid in Benefits. 


Ratio of Assets to Liabilities, $142 to $100 





First-Class Contracts and Al Territory for Business Producers. 





7EO. E. KEENEY, President 


CHAS. H. BACALL, Sectetary 
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GOODRIDGE, FRENCH & CO. 


BONDS, MORTCACES, 
INVESTMENT SECURITIES. 
Insurance Stocks Bought and Sold. 


86 Washington Street. 
CHICAGO. 


INSURANCE BROKERS. 
E. J. SUMMERHAYS & CO. 


Fire Insurance Brokers, 
84 ADAMS 8T., CHICAGO. 
Insurance placed on Mercantile and Manufacturing Risks 
in any Location; correspondence solicited. 


ARTHUR KELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 


Telephone 1790 Central 








Mepresenting First-Class New 
Stock Companies. 


York 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO., 
164LA SALLE STREET, - CHICAGO, ILL, 


Surplus Lines for Agents 
Western Consolidated Underwriters 


FIRE and 
Marine WSuranice, 
160-162 Washington Street, 
CHICAGO, ILL. 
Assets, $158,250.28 Unpaid Losses None. 
Shall be pleased to write Lines on Surplus Business. 
Correspondence Solicited. 


E. LITTLEFIELD & CO., 
MANAGERS. 


BEFORE SIGNING A CONTRACT 


Don't Fail To See 


Ferguson Bros., 


General Agents for Northern Illinois, 


THE PRUDENTIAL INS. CO. OF AMERICA. 


(Ordinary Department.) 
407 Merchants’ Loan and Trust Bidg., Chicago. 
SPECIAL AGENTS for Chicago. 
for outside 
DISTRICT AGENTS ‘°F outside 


LOCAL AGENTS everywhere. 














WANTED 





C.J. RUSSELL & Co. 


ESTABLISHED 1890. 


General Insnrance Agents & Brokers, 


177 LA Lary STREET, 
CH Go. 


We Make a Specialty “ Sinaiee Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 





_INSURAN CE ADJ USTERS. 


PPI mrmrmrmrmrmrrw LPILIIFLIIIILIIOI 


F. L. PARSONS, 
Adjuster of Fire Losses, 
20 Evciip AVE., Room 10, CLEVELAND, O. 
Telephone Main 1996. 


F. E. BIGDEN, 
Insurance — 


45 La SALLE STREET, Room 
Telephone Central 856. 


INSURANCE LAWYERS. | 
White, Johuson, MeCastin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Blidg., Cleveland, 0 





CHICAGO. 








SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





H. J. Boortu, T. J. KEatTING, EO. S. PETERS. 
BOOTH, KEATING & PETERS, 


Rooms 7, 8, 9 BoaRp oF TRADE, 
Daeghene 784 Couumrs, OaI0. 
Special ‘Attention given to Insurance Law. 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING, West VIRGINIA 











T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 


Attorneys = Counselors at Law, 
Unirep Bank BuILpr CINCINNATI, OHIO. 
Special Attention to Insurance Law. 


P. P. LEWIS, 


Attorney and Counselor at Law. 
Offices, Union Deposit Bank Building, Steubenville, Ohio. 
Notary and Stenographer in Office. Fire, Life. Accident and 


Liability Insurance Litigation a Specialty. Unquestioned 
references given 


LOCAL AGENTS. 


CAIRO, ILLINOIS. 


H. H. CANDEE & SON, - INSURANCE. 
ESTABLISHED 1868. 

Special facilities for placing large lines on LUMBER at the 
mills in Southern States. 


C. A. FARNHAM & Co., 
4TH AND VINE Sts., CINCINNATI, OH#IOo. 
Fire, Marine, Tornado, Rents, Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 


THOMAS H. GEER & CO., 
General Insurance, 
158 Superior STREET, CLEVELAND, OHIO. 
Members of the Ohio Association of Local Fire Insurance 
ents 


0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, ORI0. 
The largest Agency in Cleveland. Facilities for large lines. 

Branch Offices: Woodland and Willson Aves., 
Downtown Office: Century Bldg. 


FRED P. THOMAS & CO., 
General Insurance, 
STANDARD BulILpine, No. 53 Euciip AVE. ,CLEVELAND, O. 
Special Facilities for placing large lines ‘in best English 
and American Companies. Correspondence solicited. 























BROKERS AND AGENTS. 


There is now a great question as to 
whether the agent or broker will be the 
dominant feature in the large cities of the 
future. The American agency system, in 
our judgment, should never be impaired. 
The local agent is a large and important 
factor in the business. e gets the busi- 
ness for the companies. When he secures 
it and writes a policy, he desires to carry 
it to the assured in neat form. He should 
have one of our morocco document cases 
with leather pockets. Thus he keeps his 
policies clean, and this impresses the as- 
sured. You can get them in black, dark 
blue or red. Size, 10x44. You can carry 
one in your pocket. Price, 75 cents. 

Superior insurance supplies—Globe- 
Wernicke. 

THe WesTeRN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. Chicago. 
Tel. Main 2077. Tel. Main 2914. 














BARKER, FROST & CO., 
General Insurance Agency, 
411 Mapison SrReet, ToLzpo, Onto. 
Facilities for carrying largelines. Grain lines a specialty. 


TREMAINE, DRAPER & CO., 


. General Insurance, 
204 SupEeRion STREET, - CLEVELAND, OHIO. 


Facilities for placing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 


THE McGILLIARD AGENCY CO. 
Place Surplus Lines. 


Correspondence with agents 
solicited. 


HH. LEIDING, 


J. 
FIRE INSURANCE, 
Masonic Temple, ¥.E.Cor. 3rd and Walnut, Cincinnati, C hio. 
Telephone Main £712. 
heat eg Allegheny, Pa. Net sur- 
plus, $171,524.19. FIDELITY & ‘CASUALTY co., New 
York. Plate oy Elevators, Boilers and Employers’ 
Liability. GERMAN FIRE of Pittsburg. CONCORDIA 
of Milwaukee. AMERICAN FIRE of Pennsylvania. 








Indianapolis, Indiana. 





1846 —rEae— 1901 


Western Mutua! 


FIRE INSURANCE CO: 
OF URBANA, O. 


OHIO BUSINESS ONLY. 


Fifty-Five Years Continuous and Successful Operatior 


W.R. ROSS, President. C,A.ROSS, Secretary, 
E. T. O’KANE, Special Agent. 





1876. 190i, 
STRONGER AND BETTER THAN EVER. 


The OHIO MUTUAL 


FIRE INSURANCE CO. 
Of Saierm, ©. 


An Agency Company Confined to Ohio. 
CASH SURPLUS, - «= $57,530.78 
‘‘Maximum Security—Minimum Cost.’’ 

J.R. VERNON, Prest. J. AMBLER, Secy. 





CHARTERED 1851. 


Richland 


Mutual Insurance’ Company, 
MANSFIELD, OHIO 


DIRECTORS: 
J. W. Jenner, 
G. A. Clugston, 
H.C. Hedges, 
Assets, $1,600,000.00. 


Mi. B. SMITH, Pres’t. R. SMITH, See’y. 





J. W. Waaner, Pres. J. M. Cook, Sec'y. 
INCORPORATED 1873, 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
MANSFIBLD, OHIO. 


Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 





BUSINESS CONFINED TO OHIO. 








Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 





CAPITAL $100,000.00. | SURPLUS, $38,000.00. 
RELIABLB AGENTS WAN@S*> 





NEW AND ATTRACTIVE FORMS 
— wn 


Customers’ Expiration Books.. 


in Paper, Lines and Morocco. 


Inventories, Policy Files of all varieties. 
MANUFACTURED BY 
THE GLOBE WERNICKE CO. 


THE WESTERN UNDERWRITER CO., AGENTS, 


413 Vine St., Cincinnati. 164 La Salle St., Chicago. 
SOLE AGENTS FOR CHICAGO. 











THE WESTERN 





UNDERWRITER. 








PROVIDENT LIFE AND TRUST GO. 


OF PHILADELPHIA. 


WIOURANCE IN FORCE, - = - 
meenvs, = - - 2 ee ee 








Regge tiies wiht marine 1h Deemamentetire moderate ix 


gest, and suitable to the needs of insurers 


Evidence of the skillful and faithful — ye of this Company fo | ts | 


pen pol maggyn Pg expense rate, and the remarkably 
of mortali For the fall period ofits eristence, the death rate ha | 
toon only SU the rate indicated by the authoritative tables. 


Correspondence with Agents solicited. 
MiLLiAM DBD. YERGER, Generar Acent Weerean Ono, 
METHODIST BOOK CONCERN BUILDING, CIROIRBATi, GmWe. 
*. 3. SAFFOLD, Genenu Acent Eastean Ono, 
03-710 GARFIELD SUILDING, CLEVEAASE, SENe. 
‘AMES W. 4ANNEY, Genenas Ac Aarnr, 


926 MARQUETTE SUSI NG. GolCaae. ba. 
sASBETY & REESE. Geucnm Aasere, 
44 HOME GANA SURDING, OETRQT, BCE 


| &-@. Penwpszen, Prest. 


THE INTER-STATE LIFE 


» $134,201,324.00 | 
43,009,633.21 — 


W.C. Hint, Treas 














ASSURANGE COMPANY. 


Rome Office: W. . cor Fourth and Elm, Cincinnatl, Ohio, 


The company operates upon the mutual principle. Chartered and authorized um 
@er the general laws of Ohio, as a level premium, legal reserve company. Hts 


@ates and policy guarantees are the fullness of 


THE HIGHEST STANDARDS. 


The company issues all forms of legitimate insurance contracts, such as term, limited 


payment life, endowment and debenture policies. 
Extraordinary inducement to Agents 


) Will be made toa limited number tooperate in Ohio. Nore but men of high staat 


lng and good record desired. Address the AGENCY DEPARTMENT. 








* Massachusetts Mutual Life Insurance Co."x=* 


. INCORPORATED 1851. 
Assets Jan. 3, $901, $26,245,622.04. Liabilities, $23,920,986.53. 


Definite paid-up and cash surrender values written in every polloy. 


A. HALL, President. HENRY M. PHILLIPS, Secretary. 
CINCINNATI! OFFICE: 201 Johnston Buliding. -° F. G. CROSS, Manager. 


CHICACO OFFICE: 319 Merchants Loan & Trust Building, SMITH & BISHOP, 


Surplus, $2,324,635.51. 


ath | 
Managers. 


The State Life Insurance Company — Mutual Reserve Fund Life Association, 


INDIANAPOLIS, INDIANA 





FREDERICK A. BURNHAM, Pacsivenr. 





enon ~~ pes ey) A qui one ae ee 
UNPARALLELED RECORD BIGHTY-ONB THOUSAND POLICY-HOLDERS. 

Insurance Admitted Reserve Admitted TOTAL ASSETS, $12,264,838.21. 

in foree Assets 7 ee Surpius GREE 
—— “a sane a om, THE TWENTIETH ANNUAL STATEMENT 
1808... Sy 048,090 000 oes3 ess, e100 osT gis7-e00, SHOWS THAT THE 1900 BUSINESS BROUGHT 

’ q ts. AnlI in Income, 

1900... $28,339,877 $671,370 fiae zie ee m Enerense 


An Increase in Surplus 
AND 


Deposit with State of Indiana for Protection of ail its Policyholders 
A HALF MILLION DOLLARS 


secured by a deposit of its entire reserve value with the oe of Indiana, in | 
pe the quoveniens of the Legal Reserve Compulsory Deposit Law of Indiana. | 
{ 


INSURAN GENTS Examine the Life Annuity Competitive Contract of thisCompany. An 
wee —t original method of securing a closer fraternity of interests between } 


An Increase in Insurance in Force. 





the Agent and the Company. It givesthe Agent an cnn | to grow with and share in the \ 
prosperity of his Company as it _— and prospers. It enables the average agent to win a com- 
petency and become independent. WRITE FOR PARTICULARS. 


The Company has desirable territory fer capable men. Contracts direct with the home office. 


NET SURPLUS, $1,187,617.68. 
' Yotal Death Claims Paid since Organization, over Forty-five Million Dollars. 


ABILITY STABILITY, LIBERALITY, MUTUALITY. 


Do you realize how masterful is the management, how great is the strength 
and how broad is the plan of 


THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK, 


RICHARD A. McCURDY, President? 





On the rst of January, 1901, the assets of The Mutual Life were larger by $35,646,000 than the net cash 
assets of the United States Government, including the $150,000,000 of gold reserve. 


Total cash assets of the United States Government, January 1, 1901.....--+++++---+e+ eeveeeseeee 
Asseis of The Mutual Life for the protection of policy-holders, January |, (90/...... 


$290, 107,072 
-$325,753,152 


The Mutual is the strongest, largest, most progressive Life Insurance Company in_the world. 
are clean and well invested. It issues the most attractive and desirable policies. 
pany for which competent and reliable men, who are not rebaters, can work. 
may address 


Its assets 
There is no better com- 
Experienced agents 


GEORGE T. DEXTER, Superintendent of Domestic Agencies, Home Office. 
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GENERAL CASUALTY. 


P.W. WARD, Gen. Agt.Cleveland. 
FRED RAUH & ra Agt. 
Cincinnati. 
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Individual Accident, Health 
and Plate Glass Insurance, 


Seooooevrrrrreye--rrrrrrrrr 
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ROLLA V. WATT, Mgr., 


‘or 
Pacific Coast Department—California, Oregon, 
Washington. Utah, Idaho and Arizona, 


SAN FRANCISCO, CAL. 


JNO. TENNEY, Mer., 
R. EMORY WARFIELD, Ass't Mgr. 


For 
Penasyivania, New Jersey, Delaware, Mary- 
Virginia, N. Carolina, Dist. of 
seen enbte, West Virginia, 
ROYAL INGURANCE BUILDING, 
86 Walnut Street, PHILADELPHIA, 








BORGE W. LAW, 


B. Law. so 
_— LAW. BROTHERS, Mers., 


esota, 
_kota, Nebraska, Colorado, Wyoming. 
/ ROYAL INSURANCE BUIL 








DINC, 
189 Jackson Street, CHICAGO. 











“The Leading Fire Insurance Company of the World.” 
FIRE —— TORNADO. 


ROYAL 


Insurance Company. 
LAW’S INSURANCE AGENCY, 


106 EAST THIRD STREET, CINCINNATI. 
Ground Floor, Maconic Temple. 





C F. SHALICEBORS, Manager, 
For the New York Department. 


GEO. MN COIT, Ass’t Mgr., 


FREDK. W. DAY, 2nd Ass’t Ngr., 
Royal Insurance Bidg., 6 Wall 8t., New York. 





GEORGE P, FIELD. E. B, COWLES 
FIELD & COWLES, Megrs., 


For 
Massachusetts,Connecticut, New Hampshire, 
Rhode Island, bay ty 

RE 
85 WATER ST Tox, 


A. G. LANGHAM, 





JNO, B, CASTLEMAN. 
BRECKINRIDGE CASTLEMAN. 


BARBEE & CASTLEMAN, Mgrs, 
For 


Southern Department — Kentucky, Tennes 
see, Georgia, Florida, South Carolina, Al» 
bama, Mississippi, Texas, Arkansas, Low 
isiana, Oklahoma, Indian Territory. 

LOUISVILLE, KY. 














Western Salvage Wrecking Agency, 


Handlers of all kinds of 
FIRE AND MARINE SALVAGE. 


Nos. 207 and 209 Madison Street, 


SAMUEL GANS, Manager 


Long Distance Telephone, 
Main Express 275. 








THE EZEKIEL & BERNHEIM GO 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WAREHOUSES, 
Ne. 334 Main Street. 


CINCINNATI, OHIO. 


Every facility for handling merchandise of all descriptions. 
Cc. B. ROTHSCHILD, Special. Long Distance Telephone [iain 1368 
@@ Adjusters will please telegraph or telephone at our expense. 2p 





Accident 
Health 


Policies. 
BEST COMMISSIONS. 


Iker 
Mobic Wee 


or new YORK. 


LARGE BENEFITS, LOW RATES. 





Assets, - = $899,232. Surplus, - - $388,441. 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 


48th ANNUAL STATEMENT 


egculiee! 


A. H. SAWYER, President. W.H. STEVENS, Secretary. 


Capital, - - $ 500,000.00 
Assets (to protect policyholders), 2,283,556.42 
Net Surplus to Policyholders, 1,043,538.55 
Net Surplus to Stockholders, 543,538.55 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohio. 
F. W. ALEXANDER, Special Agent fer Indiana and Kentucky, Indianapolis, Ind. 
L. S$. MacENANBY, Special Agent for Illinois and lowa, 195 La Salle St., Chicago, Ill. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


THE PENN MUTUAL LIFE INSURANCE COMPANY 


OF INTEREST TO ALL ENGAGED 
IN LIFE INSURANCE WORK. ..«- 


A COPY ON REQUEST. 


The Penn Mutual Life Insurance Co., 


921-3-5 Chestnut St., Philadelphia. 








LONDON GUARANTEE AND ACCIDENT GO. 


(LIMITED) 
oF LONDON, ENGLAND, 


HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 
A. W. MASTERS, GENERAL MANAGER. 





_——— 


Individual Accident, Employers, General Liar 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 





CONKLING, PRICE AND WEBB, CHAS. L. RAYMONB, 
Gea’l Agents Hilnols, Missouri and lndiaaa, Geu'l Agent Michigan, 1229 Majests Siig. 
New York Life Bidg.. Chicago. Betrott. 


























